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Increase over 

1923 1922 
New Business Issued (Ordinary) $66,302,285.00 $10,185,610.00 
Business in Force (Ordinary)............... % 351,402,105.00 35,280,169.00 


Income 14,866,029.29 2,063,664.04 
Assets 56,235,142.99 7,036,887.97 


eT 


— on TTT 


Surplus Earned 2,843,600.14 169,915.52 . 
Provision for Future Profits to Policy- 


5,601,358.00 768,719.00 
Unassigned Profits and Contingency 
Reserve 2,033,975.22 185,886.95 








EVIDENCES OF PROSPERITY AND PROGRESS 
Large increase in new business and in business in force. 
—Assets growing rapidly—now over $56,000,000. 
-The combination of a high interest rate with low rates of expense and 
mortality has resulted in a further demonstration of the Company’s 
Superior Profits to Policyholders. 
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A COUNTRY-WIDE INSTITUTION! WHY? 


When a business institution shows consistent growth 
there is sure to be a reason behind it. The growth of the 
Reliance Life Insurance Company is easily explainable. The 
reason lies in Perfect Protection. This company presents 
through its Perfect Protection policy something unique in 
life insurance, a policy that covers the contingencies of life, 
as well as those of death. 


More and more people, from Maine to California, are 
placing their reliance in Perfect Protection—because it offers 
to them a means of insuring themselves and their loved ones 
against privation, whether by reason of sickness, accident, or 
death. All this in a policy so well devised that it is within 
the reach of every pocketbook. It will be worth your while 
to look into it. 


SS 


But That’s Not All 


There are three excellent reasons for seeking a contract 
with the Reliance Life. First—the company is financially 
“as sound as a dollar.” Second—it markets Perfect Pro- 
tection Policies, which are in demand and therefore readily 
salable. Third—the company has plenty of room for addi- 
tional agency material. 
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Reliance Life Insurance Company 
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JOHN HANCOCK AGENTS MEET 


Big Year Induces Company to Expand--Will Enter Group 


Insurance Field 


N old fashioned town meeting,” said Presi- 
dent Walton L. Crocker of the John Han- 
cock Mutual Life Insurance Company at 
its Olst annual agents’ meeting on Monday 
of this week, “is the form of meeting we 
follow.” He stated that it was the desire 
of the company to give full publicity to its 
actions in the administration of its affairs 

and to several hundred policyholders, agents, superintendents 
and executives assembled in the large hall of the Home Office 
building, he did all in his power to see to it that this desire was 
fulfilled. 

Mr. Crocker pointed out that with the growth of the com- 
pany to nearly two billions of insurance in force the responsi- 
bility to its policyholders to give even better service had in- 
creased proportionately. He stressed the fact that the un- 
questioned financial adequacy of the company was, is and always 
will be to the executives and field force, much more important 
than the mere size of the company. 

He told the policyholders that their company had 13,000 men 
and women actively engaged in its organization and that of 
this number approximately half are “men with the rate book” 
distributed at 151 agency points. 

Mr. Crocker expressed his unconcealed satisfaction at the 
extraordinary favorable mortality experience of the company 
during the recent years and stated that it had led him to 
wonder if the mortality of the country as a whole was not 
undergoing a marked improvement. He believed that the 
census might give an answer to that question, yet so far as 
life insurance is concerned he thought that the remarkable 


mortality experience since the upward swing of 1918 and 
1919 gave reason for a wonderful hope. This hope was that 
through innumerable agencies, public and private, improved 
hygiene and the education of public along disease preven- 
tion lines, the American public has been taught to live longer. 

Mr. Crocker termed it a “glorious service to mankind” that 
insurance was instrumental in part in lowering permanently 
the American death rate, and pointed out that during 1923 the 
mortality record of the Jcehn Hancock was but two points 
higher than the unusual low-record year of 1922. 

These informal remarks followed the formal report for the 
year of 1923 which was presented by President Crocker on 
behalf of the Board of Directors. It is many years since this 
company, a child of the life insurance world, was born; yet. 
unlike a man-child, its growth in every sinew of its being, dur- 
ing its 61st year, surpasses that of any previous year of its 
existence. Its assets, its insurance in force, its income and its 
reserve strength had all taken on increased proportions. 

“The insurance in force” said Mr. Crocker, “at the end of | 
the year reached the figure $1,863,777,702, which represents 
more than 11 per cent increase over the preceding year. Pri- 
marily, this is due to an unusually heavy writing of paid-for 
insurance, aggregating $297,2904,307, the best year’s record 
ever made by our field force.” 

The lapse ratio was most favorable, not only showing good 
economic conditions, but testifying to the effective campaign 
which has been prosecuted to help policyholders save their 
insurance in force. 

The income increased by 114 per cent over the figures of 

(Continued on page 7) 
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THE MAKING OF THE FIRE INSURANCE RATE 


Edward 7 Hardy, Psistant Managen’ Mea Mork tive Insurance Lxchanges 
ite Article 


NSURANCE RATE 






The Fire of 1835 in New York City 


HIS fire was one of the most extensive, owing to the 
commercial importance of New York City, of any that 
occurred in the early part of the Nineteenth Century. 
The effect on the insurance business was tragic, since nearly 
all the companies doing business in the City of New York were 
obliged to retire, and one effect of this was the acceptance of 
the mutual system of insurance which distinguished the period 
from 1835 to 1845, when that passed away due to the fire of 
that year. 
From a rating standpoint the result of this fire 
itself in an organization which immediately took hold of the 
The system adopted 


showed 


problems of inspection and rating. 
shown by extracts from the pamphlet published in that year. 

The title of the pamphlet was “Classes of Hazards and 
Rates of Premiums For Insurance Against Loss or Damage by 
Fire, in the City of New York.” 

This pamphlet was probably published by the New York 
Association of Fire Insurance Companies which succeeded 
the Salamander Society which became disorganized in 1826. 
For some few years there was no general organization, but the 
1835 that published this 


fire of about the one 


pamphlet. 

The rules were eight in number: 

1. When two buildings, having no interior communication, are offered 
each, and in like manner 


brought 


for insurance, a specific sum must be insured on 
on property in each—but two buildings, having interior 
and occupied by the same person, may be considered as one building. 

2. When a building, or two or more buildings communicating are 
occupied by two or more tenants, either of whom requires the hazardous 
or extra hazardous privilege, the other’ tenants, as well as each of the 


communication ’ 


be subject to the same charge. 


with 


buildings, shall 

3. When two buildings adjoining, 
roof, communicate by doors or other openings, five cents additional pre- 
mium to be charged on such and their contents, if occupied by more than 
one tenant. 


separate walls through the 


Note :—No sharon to be made for want of coping ona separating wall 
on which the charge is made for communication. 

4. Policies may be once renewed for the ratio of the premium re- 
quired for the period of time for which the policy was originally made. 

5. Policies, with the consent of the company, may be assigned, or 
may be transferred from one building to another, the difference in the 
risk, if any, being paid. 

6. A policy may be canceled by retaining the short rate for the time 
month, and the premium for 
refunded. 


expired, but in no case for less than one 
unexpired time allowed in a new insurance, or 
7. Carpenters’ risks for fifteen days may be granted once during the 
existence of the same policy, gratis; but if granted for more than fifteen 
days, and less than a year, to be charged acc ording to the scale for short 
insurances. 

8. No premium for less than one month shall in any case be charged, 


excepting for carpenters’ risk, which may be taken for fifteen days 
at half the premium for one month. 

Then came Classes of Buildings: 
CLASSES oF Bur_pINcs AND Rates oF ANNUAL PREMIUMS IN THE City 


or New York 


The rates affixed to the several classes are the premiums on buildings 


when occupied for purposes not hazardous, or 
or other property, not hazardous. 

When otherwise occupied, the additional premiums ar 
charged on the buildings, as well as on merchandise and other property 
therein: 


containing merchandise 


following 


Cents 
Hazardousiocenpanty siisscis\ilotndisd ans cco Somes ccc. ce] 
Extra hazardous occupaticy .........6+e00+ceess i 
Boch rears 25 
Specially hazardous, the premium that may be agreed on in 
each case mot less than’... 0.0.c60. 0005000: 50 
atten 5 


Merchandise, not hazardous, is charg 
rate of the building containing it 


ed in addition to the 


on 


Merchandise and other articles, denominated hazardous or extra haz 
ardous, and to which a star (*) is prefixed in the classes of hazards se 
minimum rates, (such as paper in reams, books, ste Ationery, watches 
jewelry, etc.) are deemed not to affect the buildings in which they 
contained, or other property therein. The additional premium on thos 
articles being charged, because of their peculiar liz ibility to damag v 
loss. ‘iin 

In “Classes of Hazards” of the New York Board this reads, “All the 
contents of a building partake of the highest hazard therein except 
where a star (*) is prefixed, in which case the building and its jeri 
contents are not affected.” 


rhe next point to be noted was the standard for dwelling houses: 


Dwelling Houses 


Ist Class—Buildings of brick or stone, roof of tile, slate, Pa 
metal, gable walls above the a and coped, 
_ per DIDO Goiesees « ails ‘ong ism e/a) <)6ya)-0. Ae 
If gable or party wa Is | Ye clow Hie 2008 eco cnn nn.c, 35 
2d Class—Buildings of brick or stone, roof, tile, slate, or metal, 
; ANCEH ATE WOOd yo 76 osc este once neater : 45 
3d Class—Buildings of brick or stone, roof, wood. ‘ 50 
{th Class—Buildings of wood, with brick front, and filled i in with — 
bpeiekntosthespeale 3.4) 5 56.2. cna prcamoens cueweronoe 65 
5th Class--Buildings of wood, with brick front, filled in to the 
Pinter cne iene once omen eae: srertel eayer wake 
Or buildings of wood, filled in to the pea ak... 75 
Or buildings of wood, adjoining brick walls on e& cach - 
Side 6:03). « 75 
6th Class—Buildings of wor od, wit ith he slow 1 Ww: valls, : at nd brick front. 85 
Or buildings of wood, filled to the plate......... . & 
Or buildings of wood, odioinine a brick wall on one 
SIAC Se Siac (sie Sea Se Rate PND Sack ce Oe Ee 85 
7th Class—Buildings of wood, with hollow walls, fronting on the 
SEGECE® Jeers gl Metin Faun Hic heals eae go 
- buildings of “wood BENE LOAN. «)5.5.0.0cns densest ees 


Nort :—Buildings which partake of two or more classes, to be charged 
a fair proportionate price. 
Warehouses and Stores reached, we get the 
Schedule Rating or at least if not its actual be- 
several of the 


When 
beginning of 
ginning, its development at that 


were 
time, and 
points for which the charges were made are in effect to-day. 


Warehouses and Stores 
Cents. 


Of the following description, will be insured, per $100........at 30 


Situated—in streets not less than 50 feet wide. 

Height—not exceeding 4o feet. 

Walls—brick or independent, and in thick- 
Or party walls 16 inches to the garret floor. Or walls 12 
The gable or party walls in 


No openings in the gable 


stone, 12 inches or more 


ness. party 
with projections. 
each case and coped. 
walls, excepting on the corner of a street. 
(Continued on page 15) 


inches to the garret floor, 
carried above the roof, 
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HEN New York and New 
Jersey commissioners, about a year 
Na- 
that 
a uniform 


the 


ago, combined forces telling the 


tional Board of lire Underwriters 
they were determined to see 
ntire country put 


ible shaking 


rate schedule for the « 
was consideré 
The 
acked temporarily 
question 


into effect there 
of heads, ete. issue ts been side- 
util the more press- 
can be com- 
caused by this 


relatively unim- 


ing commission 
promised. ‘The upheavs al 
latter gongs which is 
portant, has been astounding, and has 
journalists to fill page 


with com- 


sce insurance 


alter page of reading matter 


parative ease. “te angles and ramifica- 


tions have been endless and the announce- 
ment that the coming midwinter session 
t the National 

1 


Agents would be in the 


Association of Insurance 


nature of a con- 


erence, promises more copy on the same 


This all 


1 
} 


happen when the question of 


subject. leads one to wonder 
vhat_ will 
becomes active. 
and carefully the 


are bound to be 


wiform rating honestly 


No matter how 


slowly, 
matter is handled there 
times, much more so than the 
The 
schedule that can be suc- 
ssfully defended before the 
omes increasingly apparent. 


me lively 
mmission question has evolved. 
ecessity for 
public be- 
The public 
» present upheaval 
because it has no direct in But it 
amot be kept out of the rating question. 


las been 1 kept out of the 
terest. 


stu] 


Vii 
te ins 


tiring the past few 


ndous figures to which the 
‘ance world has been treated 
but 


weeks will be 


history ina short time according to pres- 


ent indications. Reports of January busi- 


ness which are coming in point to in- 
creases over all previous records. Of 
course these new increases may not hold 


out but it seems reasonable to believe they 
The 


creasing 


field for life insurance is in- 
the 
experienced agents find it necessary to 
deal of 
But the results are showing in the annual 
Along these 
lines it may well be pointed out that the 
National Life 
writers, 


will. 


so rapidly that even most 


devote a good time to study 


statements of the companies. 


Association of Under- 
the 


Graham C. 


suggestion of its 
Wells, is 


mightily constructive work. 


through 
president, doing 
Each month 
members of this important or- 


given an opportunity to 


now, the 
ganization are 
study some new field for the sale of life 
has _ re- 
is reasonably to say 
another record-break- 


insurance. Surprising interest 


sulted and it safe 
that if 1924 proves 


ing year, the companies can in part thank 


Mr. Wells. 
E D. MARR, past most loyal grand 
. the Ancient 


Honorable Order of the Blue Goose, 


gander of and 
was 
a guest and speaker at a recent dinner of 
the New York Pond of that Order. Mr. 
Marr, referred to by the 
toastmaster as coming the 
State which domiciles the brothers Hyde, 
very aptly remarked that the Missouri 
into 


having been 


from same 


Pond will this fall temporarily go 
the leather business and expect to tan 
well two Hydes. It is unfortunate that 


the political situation in Missouri, or else- 


where for that matter, should require 
the attention of an organization such as 


the Order of the Blue Goose. But it 
seems that politics and insurance go hand 
in hand in Missouri, and, as dispatches in 
the 


gentle- 


the news columns of this issue of 


SprecraAtTor will indicate, certain 


men there are trying to weave these bonds 
even more 


closely. Business and politics 


closely mixed without 
It is to be hoped, 


can be unmixed in 


have never been 
scandal. 
that they 


Missouri before it is too late. 


resultant 
therefore, 


MMEDIATELY the Chi- 

cago Conference on commissions, Wal- 
ter H. Bennett, 
the National Association of 
Agents, called the attention of a repre- 
sentative of THE SPEcrATOR to the hear- 
ing of a recent decision of the United 


5 


following 


secretary and counsel of 
Insurance 


States Supreme Court in the case of the 
Wolff Packing Company vs. the Court 
of Industrial Relations of Kansas, on the 
constitutionality of 
legislation. 


uniform commission 
The interest in the question 
has become so widespread among the 
members of the Association as to prompt 
Mr. Bennett to comment at length upon 
this decision in this week’s issue of the 
American Agency Bulletin. After point- 
ing out that the opinion, written by Chief 
Justice Taft, clearly states that no State 
has a right to pass a statute interfering 
with the contractual relations between the 
employer and employee, it goes on to say 
that business clothed with public interest 
The 
Justice divides these businesses into three 


may be subject to some regulation. 


classes and defines each of them precisely. 
After quoting these definitions Mr. Ben- 
nett says: 

I do not believe that the insurance business 
falls within any of the above three classes. If 
not, then it would not be subject to statutory 
interference insofar as rights to contract be- 
tween companies and agents for commissions 
are concerned. 

Even if it could be said that the insurance 
business is so clothed with a public interest as 
to subject it to certain regulation, nevertheless, 
the question still arises as to the extent of this 
regulation. 


Mr. 


logic 


Bennett’s treatise is in excellent 
and will undoubtedly 
clear up the 


do much to 
existing doubt as to the 
powers of the commissioners. 


HE huge sum of $41,243,600 is re- 
corded by the Journal of Commerce 
value of property de- 
stroyed in January last in the United 
States and $5,000,000 
more than in the same month last year, 
$16,000,000 more than in De- 
This is a very bad begin- 
ning for the current year, and in the in- 
terest not only of fire underwriters, but 
of all the people, it is hoped that the loss 
months greatly de- 


as representing the 
Canada—nearly 


and about 
cember, 1923 


in succeeding will 


crease. 





Baltimore American Changes Hands 


Stockholders of the Baltimore American 
Fire of Baltimore, Md., by vote of 18,500 out 
of 20,000 shares, have accepted a bid of $00 per 
share for their stock, made by Gustav H. Kehr, 
representing interests in control of the National 
Liberty Insurance Company of New York. The 
new owners will continue to operate the Balti- 
more American as a separate company, in close 
affiliation with the National Liberty. 
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& e incr 
Washington and Lincoln 0 
pled 
sum 
(Feb. 22) (Feb. 12) pie 
equa 
polic 
In most of his biographies there is little of Washington below the clouds— are é 
‘ ‘ ‘ r ‘ ; - demi 
nothing of Washington the dutiful son and seeker after truth; nothing of ai 
Washington the affectionate ‘brother, the cheerful schoolboy, the diligent assur 
surveyor, the neat draftsman, the laborious farmer, the widow’s husband, the Th 
Pd gene 2 : tion 
orphan’s father, the poor man’s friend. Our Washington has been the hero, aad 
the sunbeam in council and the storm in war. pany. 
In 
George Washington put behind him the comforts and pleasures of a gentle- during 
: ; 079,04 
man to serve and save his country. On one hand were security and peace; on ris 
the other, desperate risk and possible death. But he never wavered. His 812, 
dogged determination, his unyielding courage, his high devotion during the - 
long, discouraging war of the Revolution, are examples for the boys and girls pe 
of today. He fought for his country in war, he honored it in peace—he loved it The 
with his life. We can do no more. We should do as much. - 
a : 
from 
serious 
°c . - ° even oO 
In the life and achievements of Abraham Lincoln every humble and deserv- an 
ing child may see the promise of a better day. $35,716 
held, t 
Since Abraham Lincoln, what American boy need lack courage or high aim? > 
7 ° ° ° . . . e 000 DO 
Who shall cheat him of his birthright, made more sure by Lincoln’s achieve- tht 6 
ments? He shall henceforth know that, no matter how humble his birth or sustain 
° . . . . . . ° Satistac 
great his obstacles, with faith in God, in man and in work, there lies open ‘ 
: P. Ie 
before him the pathway to usefulness, honor and success. ‘ies te 
pation 1 
Born in poverty, reared among a pioneer people, educated by bitter experi- confider 
: - s : ; ; ; the slc 
ence—Lincoln the Man leaves with us the inheritance of inspiration. pn 
; ; ; ; factorily 
Hearken to the American words of this great American president, and be a lation, 
better American for what he has to say: Presic 
it expat 
‘“‘Let every American, every lover of liberty, every well-wisher to i 
. . . . . a 0 
his posterity, swear by the blood of the Revolution never to violate in Pie, 
the least particular the laws of the country and never to tolerate their ve 
violation. . . . Let every man remember that to violate the law lows: 
is to trample on the blood of his father, and to tear the charter of his income, 
own and his children’s liberty.” 730.034. 
Comm 
Presiden: 
figures y 
1016 it } 
in bee ’ 
The Prudential ti Fy 
mibinat SS Insurance Company of America interests 
saci Epwarp D. DuFFIkELD, President He sta 
Home Office, Newark, New Jersey the Mas: 
completec 
Pany “Say 
6 
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John Hancock Agents Meet 
(Continued from page 3) 


922, and amounted in full total to $76,818,464. 
The asset account aggregated $299,353,871, an 
increase of nearly 12 per cent for the year. 
Of this amount, there is held for definitely 
pledged liabilities, mainly policy reserves, the 


sum of $277,212,484. Surplus assets held for 
emergencies were increased to an amount 


equal to 8.4 per cent of the reserves on the 
policies. In view of future possibilities, which 
are always to be reckoned with—such as epi- 
demics or serious economic disturbances—the 
strength of the surplus reserve shown is an 
assurance of great stability. 

The assets are held for the insurance protec- 
tion of approximately 3,300,000 people, the 
estimated number of policyholders in the com- 
pany. 

In the investment field, there was placed 
during the year $8,804,652 in bonds and $37,- 
079,048 in mortgages. In addition, there was 
loaned to policyholders, an aggregate of $5,835,- 
812, The average rate earned on the mean in- 
vested assets was 514 per cent and over 08 
per cent of the bond-and-mortgage-interest in- 
come earned was collected during the year. 

The general investment condition is excel- 
lent. While the farm situation in general, 
and especially in the South, has not been free 
from financial stress, the condition is not 
serious from an investment standpoint; and, 
even on the few items under foreclosure, the 
company expects to suffer no loss. Of the 
$35,716,438 book value of railroad securities 
held, there was but one interest item in de- 
fault, involving a principal of less than $100,- 
000 book value. It is not expected, in the 
light of present information, that loss will be 
sustained on this item. This showing is highly 
satisfactory. 

The investment during 1923 of over $3,250,- 
000 in new railroad issues (a larger partici- 
pation than for 
confidence on the part of the management in 
the slowly growing strength of the railroad 
situation, which bids fair to work out. satis- 
factorily if not too greatly hampered by legis- 
lation. 


some years) indicates reviving 


President Crocker reviewed briefly the policy 
f expansion of agency territory adopted by the 
company and referred feelingly to the recent 
death of Dr. Tgnatius Haynes, medical director 
f the company. 


\ digest of the increases in 102 3 is as fol- 


lows: Assets. $31,277,067: surplus, $3,160,867 ; 
meome, $7,955,126; insurance in force, $104,- 
930,034. 

Lommenting on the growth of the company 


President Crocker pointed with pride to those 
figures which showed that since the close of 
1916 it has doubled in size, its reserves have 
been greatly strenethend, 
Position than ever before to serve 
interests are committed to its care. 

He stated that the regular triennial report of 
the Massachusetts Insurance Department was 
completed during the year and that the com- 
pany “sustained the test with credit.” 


and it is in a better 
those whose 


SUPERINTENDENTS’ WEEKLY PREMIUM 
MEETING 

Following the annual meeting, after 
luncheon the superintendents of the weekly 
premium departments re-assembled in the main 
hall. President Crocker was given a warm re- 
ception, but said he was only present as “looker- 
on” and appeared chiefly to extend his con- 
gratulations and to impress upon the men that 
nowhere near the limit had been exerted upon 
the possibilities of new business. 

Vice-President Eaton reviewed the activities 
of the past year as they applied chiefly to the 
weekly premium department. But two super- 
intendents were absent and that through ill- 
ness, and there had been but one break, the 
passing of Charles J. Joachim of Brooklyn, a 
much loved veteran of 37 years’ service. 

Mr. Eaton laid much stress on the part 
played by weekly premium agents in producing 
36 branches had produced 
over $1,000,000; 8 over $2,000,000; 5 over 
$3,000,000; 3 over $4,000,000, and 1 nearly 
He urged the stimulation of the 
development of the “ordinary” idea among 
weekly premium men. Mr. Eaton referred 
to the marked increase in the weekly depart- 
ment and called attention to the extended limits 
now given to weekly premium policies. 

He announced that applicants for policy 
benefits up to $500 would not require medical 
examination. Civil service rules in promotions 
were rigidly applied and he urged upon the 
superintendents the advisability of hold out to 
their men the opportunities for recognition by 
advancement when they “made good.” 

Superintendent of Agents Thomas F. Temple 
spoke of the problems of branch office adminis- 
tration, and was followed by superintendents 
Fred J. Carr of Waterbury, Conn., W. L. 
Kelaghan of Providence and B. M. Wood of 
Brooklyn, who dwelt upon methods of develop- 
ing new agents and the part the assistant super- 
intendent plays in the successful conduct of a 


ordinary business; 


five millions. 


department. 


LINCOLN’s BirtHDAY LUNCHEON 

The luncheon at the Copley-Plaza was a 
fitting climax to the conferences of the gen- 
eral agents and superintendents attendant upon 
the annual meeting. Held on Lincoln’s Birth- 
day, it was appropriate that the exercises par- 
take of the suggestiveness of the day and there 
was throughout a current of lofty sentiment 
which ran through the proceedings. 

President Walter L. Crocker, supported by 
his leading executives as well as by a number 
of the members of the board, 
theme being an elaboration of the theme of 
increased service which lay to the hands of all 
true John Hancock men. He told of his first 
xperience at the John Hancock office—how as 
a small boy he asked for a calendar depicting 
Paul Revere’s ride issued by the company. He 
was promptly told that the company was not 
giving calendars to boys! In serious vein Mr. 
Crocker traced the development of the com- 
pany, emphasizing the fact that its industrial 
operated each 


presided, his 


and ordinary departments were 
as an independent unit—each independent of 


the other. 
Mr. Crocker then announced 


7 


that the com- 


pany had now reached the point of considering 
the extension of its field of operations and that 
it would apply for admission to Kansas, Oregon 
and Washington. He furthermore stated that 
the company would also undertake group insur- 
ance. 

Commissioner of Insurance Wesley E. 
Monk spoke in glowing terms of the company, 
stating that if all insurance companies were 
conducted upon the same high plane, there 
would be little need for state supervision. 


Extracts from Statements of Fire and 
Marine Insurance Companies 
Supplemental to lists published in Taz Sprerator in previous 
issues. 
Dec. 
31_ Assets 


Surplus to 
Policyholders 








Name and Location of Company 


_eon® ar (1923 $41,931,880 $15,930,381 
Aetna, Hartford....... 19902 10378041 * 502 4 
i cance, N. Y......../1923 4,844,356 — 3,036,34 
American Alliance, bp nee 008101 
ican, Newark __...../1923 20,912,008 7,082, 
Anion See 11922 19,036,743 6,766,829 


American Union, N. Y.........-{1923 1,289,876 1,208,925 


\1922 1,200,000 one 

ance ica, N. Y./ 1923 1,601,943 1,035, 
Assurance Co. of America 11922 1'434°942 380/915 
1923 4,489,292 2,868,373 


Buffalo, Buffalo. ....--.--+-+: : 3'881.608 24 
Camden Fire, Camden, N. J... . | 1923 8,285,436 3,506,430 


a] 11922 7,353,746 2,840,120 

Concordia Fire, Milwaukee. . . - . 1923 oni ne 
Employers Fire, Boston... ..-- -- = aaae a 
(192 899,674 853,393 

Pare Fall River/ 93 212440 1,120,769 
ae ee 
Grain Belt, Des Moines... .. -- 11922 pes eT 
Great American, N. Y.......-.-{ eo pec eer atl 
Hamat NaS oe cc cope scicses fi yon Nt 
Hanover, New York........--- a vpeue Hors 
Hope Mutual, Providence. ....- t- : yk a Ly 
Imperial Assurance, N. Y......- 1923 a tTael net 
Ins. Co. of State of Pa., Phila... fe net ae 
Troquois Fire, Peoria, Ill........ be bry pny 
Lumber Mutual, Boston.......-/ aa 7 ; pos 4 
2,634,619 


Merchants Fire Assur., N. Y... ./ 1923 





1922 2,075,294 
New Hamp. Fire, Manchester. . = ene Soe 
Neth New Yoe ) SNE 
Newark Fire, Newark........- porn Smo asT : 1752.08 
Penn. Lumbermens Mut., Phila.. 1922 rey a 
Petersburg, Petersburg, Va..... | 1923 ear a 
Pittsburgh Fire, Pittsburgh. ... . t-~ nT at 2683 
Providence Washington, Prov.. . { 1923 11,289,694 : page 


11923 10,422,517 





i ‘ allas...... . {1923 4,503,247 2,376,515 
Republic of Texas, Dallas. . = are is5b4 
Spri " Springfield... {1923 22,473,096 8,451,09 
Springfield F. & M., Springfield eat eas 
Stuyv New York.........{1928 2,699,113 1,107,188 

tuyvesant, New York = pone 

, ; = 

United Firemens, New York... . | 1923 845,241 
1922 7 pe 

ys 8 ® ; 923 1 603,1 2 
Virginia F. & M., Richmond... . ag ae 
Vhatche Providence... . | 1923 1,600,197 841,859 
Whatcheer Mut., Providence pe py $ 7/010 
Worcester Mfrs. Mut., Worcester! 1923 2,176,979 1,151,907 
1922 2,070,834 1,140,693 


*Includes special reserve fund $1,000,000 and guaranty surplus 
unds $1,000,000. 


Crum & Forster to Manage Underwriting 
of City of Sunbury 


Arrangements have been concluded whereby 
the underwriting management of the City of 
Sunbury, Pa., and the Pennsylvania Under- 
writers will be in charge of Crum & Forster, 
New York. Existing agencies will not be dis- 
turbed, but the facilities thereof are likely to 
be enlarged. 
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Ohio Farmers Insurance Company 


HIO, in the name of this Company, means much to buyers and 
sellers of insurance. In fact, insurance men throughout the East 
invariably speak of it as the “Ohio”. The “Ohio” is descriptive in 
that this Company is now, and for decades has been known as 


“Ohio’s Largest Fire Insurance Company” ; 


Ohio means more than that. It means that this Company has 
been chartered by the great state that gave McKinley and Harding 
to our country—both of them martyr presidents. It means that it 
operates under the supervision of a government chosen by a 
thoroughly American citizenry—decendants of the New England pa- 
triots who colonized the Western Reserve, and of the Revolutionary 
heroes who settled at Marietta and along the Ohio River. 


Just as Ohio has given statesmen and soldiers to the nation, so 
it has given the Ohio Farmers Insurance Company to the people of 
the whole United States. The Company is national in extent and 


national in thinking. 


In this Ohio Company circumstances have combined the con- 
servatism of the East with the progressiveness of the West so that 


it is not only national in thinking but also rational in thinking. 


OHIO FARMERS 
INSURANCE CO. 


ORGANIZED 1848 LE ROY, OHIO 


AMERICA FOR AMERICAN INSURANCE 
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ASKS FOR INVESTIGATION 


Virginia Legislature Has Bill Before It— 
Other Developments 


Insurance interests in Virginia were treated 
to two legislative surprises last week. Delegate 
Hall of London county introduced a bill pro- 
viding for an investigation of the rates charged 
py stock fire companies in that State, the in- 
vestigation to be conducted by the commission 
of three to be named by the Governor, the 
president of the Senate, and the speaker of the 
house, with instructions to report at the 1926 
meeting of the General Assembly. An appro- 
priation of one thousand dollars is asked to 
defray the expenses of the investigation. 

As is well known, six tariffs are used in Vir- 
ginia, for geographical subdivisions of that 
Sate. Mr. Hall says that rates are too high. 
Underwriters claim that the State is divided 
so as to give sections which have maintained a 
low loss ratio the advantage of low rates. It 
is believed that if the present tariffs are dis- 
turbed and all of the rates are brought to the 
same level that the result will be an increase 
inthe average rate to be paid in Virginia. 

Delegate Page of Norfolk county, acting on 
the recommendation of the Commission on 
Simplification of State Government, introduced 
a bill providing that the State Bureau of In- 
surance shall be placed under the control of 
the State Corporation Commission. It was gen- 
erally thought that the Legislature could not 
reach this recommendation because of other 
pending recommendations of greater moment. 
Mr. Page’s bill was referred to the house com- 
mittee of insurance and’ banking, but the com- 
mittee has as yet taken no action on it. 

The agents’ qualification bill was amended 
sas to exclude casualty agents from the bill. 
This was a considerable disappointment to local 
agents, who had hoped to see the National 
Association’s model bill enacted in Virginia. 

The house committee of courts of justice rec- 
ommended that the present workmen’s com- 
pensation law be amended to provide a minimum 
weekly indemnity of $6 instead of $5, a max- 
imum weekly indemnity of $12 instead of $10, 
and that the burial benefit be increased from 
S100 to $150. Other amendments asked for by 
the State Federation of Labor, namely, the in- 
dusion of indemnity for occupational diseases 
in the benefits to be provided, and the inclusion 
ofall industries, were rejected. At present, any 
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Head Office: 709 Sixth Avenue, New York 
Losses paid since organization over 56 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
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I A facsimile copy”ofjthe Declaration of Independence has been issued by_the Ks 
i John Hancock Mutual Life Insurance Company. 
Fey This reproduction is a composite reduced facsimile, one-quarter size, taken ita 
hy from a facsimile reproduction of the original Declaration of IndependenceJmade yf 
Nyc by W. I. Stone in 1823, under the direction of, John Quincy Adams, then Secretary _fiv/y 
ye] of State. The original engrossed Declaration is in the custody of the Librarian i {2 
es of Congress at Washington. The John Hancock Company will sendjthis' copy eg 
ra of the Declaration free for framing. wry , iS 
iS Sixty-one Years in Business. Now insuring ie 
Xl over One Billion Eight Hundred Million =a ns 
KAN dollars in policies on 3,300,000 lives. Lire INSURANCE COMPANY i 
OF BOSTOM MassacHuserts Ae 
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concern employing less than eleven persons is 
excepted by the law. The bill was amended, 
however, providing that appeals might be taken 
from the decisions of the Industrial Commission 
to the Supreme Court. 

The hearing on the bill providing for the ad- 
mission of mutuals and reciprocals to the Vir- 
ginia Inspection and Rating Bureau will be 
held during the present week. 


Virginia Fire and Marine Election Will Be 
Calm 


RicHMonp, Va., February 11.—Stockholders 
of the Virginia Frie & Marine of Richmond 
wili hold their annual meeting on February 109. 
As far as is known, none of the interests in- 
imical to the present management will be rep- 
resented. However, certain of the stock is at 
present controlled by these interests. Officers 
of the company do not know the extent of 
these holdings, as it has not been transferred on 
the books of the company. 

Readers of THE Spectator will recall that 
John M. Miller, Jr., president of the First Na- 
tional Bank of Richmond, acting on behalf of 
the Home of New York, tried during last 
August and September to secure a majority 
of the stock, and, having failed, returned the 
stock that was deposited with him. 


Stetson Harding has succeeded James J. 
Shannon as general inspector of improved risk 
department of the North British and Pennsylvania in 
St. Louis. Mr. Harding comes from Detroit where 
he was with the North British and Mercantile. Mr, 
Shannon went to Louisville, Ky., several weeks ago. 


—G. 
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NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 
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NATIONAL FIRE INCREASES CAPITAL 
New Stock Totaling $1,000,000 Will Be 
Offered at $200 Per Share to Present 
Holders 
The directors of the National Fire Insurance 
Company, Hartford, at a special meeting held 
in that city last week, voted to increase the 
capital stock of the organization from $2,000,- 
000 to $3,000,000 by the issue of additional 
stock, which will be offered to stockholders of 
record of February 7, 1924, at $200 per share. 
The following announcement was made by the 

board: 

The directors of this corporation have this 
day increased the capital stock from $2,000,000 
to $3,000,000, the additional stock to be issued 
to stockholders of record at the close of busi- 
ness, February 7, 1924, at $200 per share, 
passable $100 per share on or before April 5, 
1924, and $100 per share on or before July 5, 


1924 wae 
The rise of the stock of the National Fire 


during the past year has been remarkable. In 
the early days of 1923 it was offered at $435, 
with no bids, but last week it sold at $715. 
Within three weeks the rise of this commodity 
has aggregated 100 points, a movement which 
was probably due, in large measure, to the 
news of the projected increase in capital. In 
1910 the National Fire augmented its capital 
stock by the addition of $1,000,000, bringing 
the total at that time to $2,000,000 by the issue 
of new stock at $225 per share. The company 
is on a sound financial basis, and ever since it 
began business in December, 1871, has con- 
stantly striven to build up its resources by 
careful and discriminating operations. As of 
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Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 
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LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Tourist Baggage 








— 


MAN IN HIS HOME TOWN. THINK IT OVER! 
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A Company 
Worth Knowing 


From coast to coast, agents speak of their 
pleasant associations with this company. 
They are proud of it, for “back of each policy 
is the full strength of a powerful organiza- 
tion.” You could profit by representing it. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


508 Walnut St., Philadelphia,’ Pa. 
209 W. Jackson Blvd., Chicago, III. 
125 Trumbull St., Hartford, Conn. 
204-14 Pine Street, San Francisco, Cal. 
745 Georgia Trust Co. Bldg., Atlanta, Ga. 














92nd ANNUAL STATEMENT 
a ae 
VIRGINIA FIRE AND MARINE 
INSURANCE COMPANY 


Richmond, Va., January Ist, 1924 


ASSETS 
Stocks and Bonds Owned — Par Value 
PARTMENTAL VALUE. 

Real Estate Owned—Market Value sige 
First Mortgage Loans—Value Lands and Buildings Mort- 
_gaged, $146,050 : Rares ai 

Loans secured by Coll: ateral.. 
Interest accrued on Bonds, First Mortgag« 


$2,694,600 DE- 
. : $2,544,032.00 
120,000.00 


66,500.00 
gk 29,100.00 
and Collateral 


uoans..... 31,924.76 
Premiums in course of ‘collection, not more than three (3 
months due... 223,296.96 
Bills Receivable taken for Fire Risks 492.20 
Reinsurance due on Paid Losses 14,213.89 
Cash on Hand and in Bank 132,045.67 
TOTAL... $3,161,605.48 
LIABILITIES 
Reserve for Unpaid Losses $ 135,400.33 
Reserve for Unearned Premiums . 1,251,042.79 
Reserve for United States Taxes 5,350. 00 
Reserve for all other Taxes. 12,650.00 
Reserve for Commissions. 10,000.00 
Reserve for December, 1923, Accounts , 4,000.00 
Reserve for Dividend Declared December 17th, 1923, Pay- 
able on January Ist, 1924......... Se eS: 40,000.00 
Reserve for —e Nees 100,000.00 


CAPITAL STOCK. ne $ 500,000.00 

NET SURPLUS.. 1,103,162.36 

SURPLUS TO POLICY-HOLDERS............... 00.0.5 
LL, pS a ee 


OFFICERS 


1,603,162.36 


. $3,161,605.48 


Wm. H. Palmer, Jr., Vice-President 
Wm. Palmer Hill, Asst. Secretary 
J. H. Leake, General Agent 


Wm. H. Palmer, President 
B. C. Lewis, Jr., Secretary 
James C. Watson, Treasurer 


DIRECTORS 
W. Meade Addison H. L,. Cabell Julien H. Hill 
J. Jordan Leake F. E. Nolting Wm. H. Palmer 


Wm. H. Palmer, Jr. 
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Thursday 
SOUND, SOLID AND SUCCESSFUL 
BS sigs = N.H Ss 
FIFTY-THIRD 
PROGRESSIVE ANNUAL STATEMENT 
January 1.1923 
CASH CAPITAL $ 2,000.000.00 
ASSETS 11,294,792 .93 
LIABILITIES.Except Capital 5.856.561 .84 
SURPLUS TO POLICYHOLDERS 9.398.190 .69 
NOW READY 
G New York Field Annual 
reater New lork fie nu 
d 
I Di 
nsurance Virectory 
ONTAINING a complete list of licensed agents 
and company brokers ; giving name, address, com- 
panies represented, etc., in Greater New York (Boroughs 
of Manhattan, Brooklyn and Bronx; Counties of Nassau, 
Putnam, Queens, Richmond, Rockland. Suffolk and 
Westchester). 
New York is the Insurance Metropolis of the United States, 
if not the world, and a directory of its interests—Com- 
panies, Agents and Brokers (the latter licensed for in- 
dividual companies) is of first importance everywhere. 
No company executive, general agent, or local agent, 
wherever located, should be without a copy. 
THE INSURANCE FIELD CO. 
Incorporated 
P. O. Box 617, Louisville, Ky. 

Send me a copy of the GREATER NEW YORK FIELD 
ANNUAL AND INSURANCE DIRECTORY. Enclosed find check 
for $5.00 to cover cost. 

INBOIO§ s « cisisie e's v1 creleriwininds ate nis oe es sisi wie cleieielereis eepies euseenas 
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The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 











Over a million in assets and 
enjoying PROSPERITY, 
CONFIDENCE, PRESTIGE 
and SUCCESS. All due to 
unselfish management; to fair- 
ness and liberality in writ- 
ing Fire, Tornado and Auto- 
mobile Insurance. 








THE LIBERTY FIRE 
INSURANCE CO. 


J. C. BARDWELL, President 























“Superior Service Satisfies”’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 187! 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 


Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 800,000 
Surplus to Policy 
Holders. .... .. 1,514,962 
Assets ae eeieta 3,806,949 
—— eee. 








December 31, 1922, its assets amounted to 
$30,375,283; the surplus has reached $8,350,064; 
and the income for the year 1921 was $17,680,- 
831. 


New York Underwriters Agency 

The Western field men of the New York 
Underwriters Agency held their annual con- 
ference in New York city last week. The 
gathering took place at the Drug & Chemical 
Club and was successful from every stand- 
point. A theatre party, attended by all the 
delegates, closed the sessions on Thursday 
evening. 


ALBANY LEGISLATION 
Many Insurance Bills Introduced—Few Re- 
ceiving Much Attention 

ALBANY, N. Y., February 11.—Apart from 
the introduction of a considerable number of 
bills, the progress of insurance legislation in 
both branches of the Legislature thus far this 
session has been slow. But two bills have been 
passed amending the insurance law, both by 
the House. One was Assemblyman Hutchin- 
son’s, relative to combining into one section 
certain provisions concerning the execution of 
bonds and undertakings and the issuance of 
certificates of solvency by the Superintendent 
of Insurance. The other measure was As- 
semblyman Wheatley’s, relating to annual re- 
ports of life insurance corporations. 

Bills amending the insurance law have been 
introduced recently, as follows: 

Senator Bouton, amending section 23, in rela- 
tion to the issuance by fraternal benefit societies 
of certificates of membership upon the group 
plan. 

Assemblyman Hutchinson, amending section 
231, relative to payments of death benefits of 
fraternal benefit societies. 

Assemblyman Hutchinson, amending section 
138-a, by authorizing the Superintendent of 
Insurance to require an applicant for a cer- 
tificate of authority to act as public adjuster, 
to submit to a personal examination, either oral 
or written. 

Senator Dunnigan, amending section 70, rel- 
ative to powers of casualty insurance com- 
panies. 

Senator Kennedy, amending section 65, in 
relation to rebating and discriminations. 

Other bills amending the insurance law, in- 
troduced by Senator Dunnigan, identical with 
measures heretofore presented in the Assembly, 
were the following: 

In relation to public adjusters. 

In relation to mutual automobile fire in- 
surance companies. 

In relation to the reorganization of existing 
corporations and amendment of certificates. 

In relation to limitation of expenses of life 
insurance companies. 

In relation to reciprocal requirements. 

In relation to execution of bonds and issuance 
of certificates of solvency. 

In relation to reports of life insurance com- 
panies. 

In relation to fraternal benefit societies. 

(Continued on page 37) 
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THE 


FIRE INSURANCE 
POCKET INDEX 


for distribution to policy- 
holders and prospects 


A WONDERFUL WORK OF 
REFERENCE—THE BEST 
AND EARLIEST CHART 


Every Fire Insurance Agent 
Needs it in his business 


The Fire Insurance 
Pocket Index 


contains a vast amount of 
condensed information, includ- 
ing Statistical Tables and Lists 
of 


ALL STOCK FIRE INSURANCE COM- 
PANIES 


operating in the United States 


200 IMPORTANT MUuTUAL COM- 
PANIES 


ALL LLOYDS AND RECIPROCALS 
ALL UNDERWRITERS’ AGENCIES 


CLASSIFICATION OF PREMIUMS 


AND LOSSES 


UNDERWRITING PROFITS AND 


LOSSES 
Also other Useful Information 


It is the Earliest Chart Published 
It is Issued Yearly in March 
It Contains 108 Pages 
and is 


A POCKET ENCYCLOPEDIA OF 
FACTS AND FIGURES 


It posts the agent and enables him 
to intelligently advise his clients. 


PRICES 
Per copy, Manila Tag, 75 cents 
100 copies, with imprint $30. 


Special rates for large quantities 


THE SPECTATOR COMPANY 
Publishers 


CHICAGO NEW YORK 
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NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton Ave.. Detroit, Mich. 72 Kilby Street, Boston, Mass. 
W. £. RAY, Special Ageut FRANK G. DELA HUNT, 
Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. 
C. C. CRANDALL, Special Agent 7 LINDSKOG Special fant 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Min 





RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 














UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANCE COMPANY 


31 SOUTH GILLIAM STREET 


New York 


{HRINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


THLEPHONE BROAD 4478 








INSURANCE GENERAL CASUALTY 
and SURETY INSURANCE 


Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 


GENERAL CASUALTY & SURETY CO. 


EBLMER H.DEARTH, President 
606 Woodward Ave., Cor. Congress Detroit, Mich. 























FIRE AND LIFE 


J fg ASSURANCE CORPORATION, Ltd. 


— RICHA2DSON, United States Manager 


GENERAL BUILDING - 4°" & WALNUT STs. 
PHILADELPHIA 


(reneral ccident 
















ACTUAL MARKET VALUES USED FOR ALLSECURITIES 
Organized 1855 January 1, 1923 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
Cash Capital, . . . . $2,250,000.00 
Net Surplus, . . . .  4,436,386.20 
Surplus to Policyholders, 6,686,386.20 
Total Assets, . . . . 15,690,687.21 





EASTERN DEPARTMENT WESTERN DEPARTMENT 
NEAL BASSETT, President NEAL BASSETT, Pres. & Mer. 
JOHN KAY, Vice-Pres. & Treas. | WELLS T. BASSETT, Sec’y & 
A. H. HASSINGER, Secretary Asst. Mana 4 
NEWARK, N. J. CHICAGO, 
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EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


‘Oldest and Best”’’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May 1, 1924, for $2.00 . 
Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 














Great American 
Iusurance Company 


New Dork 


Choose Choose 
Your INCORPORATED - 1872 Year 
Company Company 


aia some 1.1923 


$12,50 00,000.00 


ese ERVE FOR ALL OTHER LIABILITIES 


19,816.417.87 


NET SURPLUS 


13,017.077.35 
45,333,.495.22 


LOSSES PAID POLICYHOLDERS 


$143,654,333.86 


AFTER LIBERALLY PROVIDING FOR ALL RESERVES THE 
SURPLUS FOR THE PROTECTION OF POLICYHOLDERS IS 


$25,517,077.35 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
WALTER H. SAGE, Gen’! Mgr. GEORGE H. TYSON, Gen’! Agent 
W. L. LERCH, Manager 210 Sansome Street 
76 West Monroe St., Chicago, IIl. San Francisco, California 
Boston Office Marine Department 
ROGERS & HOWES, Managers WM.H.McGEE & CO.,Cen’l Agts. 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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FIRE INSURANCE NOTES AND EVENTS 














NEW YORK SURVEYS 


Report on Electricity.—No one can be in- 
different to this useful member of society, and 
the insurance business is especially interested 
because of the fact that it, at least, is respon- 
sible for a certain percentage of losses, if not 
for a large percentage. The annual report, 
therefore, of the department which handles this 
for New York city is always scanned with un- 
usual interest. The salient features are that 
the losses due to electricity as a cause amounted 
to $290,000. This could be divided into two 
sums, namely, one of $136,000 which was due to 
changes in electrical equipments, made without 
knowledge of the department and $154,000 due 
to causes, but where the equipment seemed to 
be in a satisfactory condition. So far as radio 
apparatus is concerned, there is a report of 
only one fire in the receiving equipment that 
was caused by lightning, the damage being only 
$50. There were two in the receiving equipment, 
both due to short circuit in the leads from the 
storage battery; the damage was only $355. 
This would seem to show that in spite of the 
enormous number of these equipments in use, 
their fire loss so far is comparatively insignifi- 
cant. The total number of fires due to elec- 
trical causes was 344. The thorough investiga- 
tion which is made by the New York Board of 
Fire Underwriters of every fire where there is 
a statement that it is due to an electrical cause 
lends to their report the greatest credence and 
makes it a specially valuable document. It is 
to be regretted that equally valuable informa- 
tion is not obtainable in other parts of the 
country, 

Reports of Fires.—The recent interesting 
teport by the New York Board of Fire Under- 
writers on a fire in an apartment house in 
course of construction brings out the fact that 
modern methods of construction whereby it is 
attempted to continue operations through rea- 
sonably cold weather by the use of salamanders 
with canvas enclosures to the walls, or even by 
the use of these devices to dry the plaster where 
the windows have already been put in, are a 
positive increase of hazard in connection with 
this class of risk. While the report brings out 
the hazard, it would be more satisfactory if 
there was at least an indication of the possible 


loss in dollars and cents in using of this method. 

The Brooklyn and Long Island Agency 
Question.—A report with recommendations 
of the special committee made to the Exchange 
at its meeting February 13, for the purpose of 
clearing up the somewhat doubtful position in 
regard to agencies in the districts noted, is an 
excellent document. There is a steady 
nition of the fact among all underwriters that 
too narrow limits to an agent’s authority are 
only resulting in his breaking over the boun- 
daries, and no better solution of the present 
condition can be made by placing a limit on the 
number of agents, but allowing them to be ap- 
pointed anywhere within the district and to 
write anywhere within the district. 


recog- 


BOSTON AND VICINITY 

Funeral of E. C. Benton.—The Park Street 
church was crowded to the doors at the funeral 
of Col. E. C. Benton, one of the senior partners 
of John C. Paige & Co. Representatives from 
all the leading fire insurance agencies of Boston, 
the Boston Board of Fire Underwriters, and 
many other insurance organizations attended. 
Boston fire agencies were closed during the 
time of the services. 

Will Represent Phenix of Paris.—The new 
general agency of L. W. Kingman & Co. has 
secured the representation of the Phenix of 
Paris. L. W. Kingman & Co. are the first 
agents to occupy space in the new Boston In- 
surance Exchange Building on Broad street. 

Reciprocal Bill Hearings.—Two hearings 
have been announced on the bill which would 
permit reciprocal insurance in Massachusetts, 
on account of the interest taken in the subject, 
according to the chairman of the joint legisla- 
tive insurance committee. February 14 and 21 
are the dates set. 

Hampton Roads Appointment—R. E. 
Houghton & Co., Inc., have been appointed 
agents for metropolitan Boston of the Hamp- 
ton Roads F, & M. 

Par Value for Stock.—President H. Calvin 
Ford of the New England Fire of Pittsfield 
appeared before the legislative committee to 
speak for a bill permitting domestic stock com- 
panies to change the par value of their capital 
stock. There was no opposition. 


Senator Tarbell at Work.—Senator War- 
ren E. Tarbell has filed an order in the Massa- 
chusetts Senate asking that before any further 
action is taken on any of his bills relating to 
the insurance business by the insurance or 
judiciary committee each member of each com- 
mittee be required to appear before the attorney 
general and take oath that he has not received 
or been promised any emolument from any in- 
surance company, agency, or agent. 


PACIFIC COAST 

Underwriters Association Meets. — The 
annual meeting of the Underwriters Associa- 
tion of the Pacific Coast opened on February 
5 in San Francisco. It was a two days’ con- 
gress and was filled with much activity, ending 
with a banquet at the Fairmont hotel. This 
organization is functioning in a well organized 
plan under the direction of President Frederick 
J. Perry, and his address was the feature of 
the banquet, at which time he recounted the 
success of the year and outlined policies and 
plans for the new period. He indicated that 
much new business marked the last year’s work 
and that indications favored an increase for 
the next twelve months. 

San Francisco Pond Banquet.—The San 
Francisco Pond of the Ancient and Honorable 
Order of Blue Goose held its annual banquet 
and initiation at the Commercial Club on Mon- 
day night. The California Pond of Los 
Angeles directed the initiatory degrees and 
ceremonies. 

Talks to Chamber of Commerce. _p. F. 
Garnett, manager of the publicity bureau of the 

3oard of Underwriters of the Pacific, spoke 
before the Chamber of Commerce of Turlock 
last week. 

Would Regulate Rates.—At the last 
session of the State Legislature, a bill to estab- 
lish State control and regulation of fire in- 
surance rates in California was defeated in the 
committee, and it is now planned to have the 
measure placed on the November ballot by the 
initiative. Many of the chambers of commerce 
in the State have appointed committees to have 
discussions on the subject, and at such discus- 
sions a representative of the Fire Underwriters 
Association will represent their side of the case. 








FIRE AND ALLIED LINES 
REINSURANCE ONLY 
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CEDAR RAPIDS ,IOWA 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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i HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


” NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 


President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 











INTERSTATE CASUALTY 0,_ 


BIRMINGHAM, ALABAMA 


AUTOMOBILE INSURANCE 
LIABILITY INSURANCE 
PLATE GLASS INSURANCE 


A SPECIALIST COMPANY 
Surplus to Policy Holders $408,090.84 


CHICAGO SAN FRANCISCO Houston 
830 Insurance Exchange Alaska Commercial Chronicle Building 
Building Building 
LOvuISVILLE Satt Lake City ALBUQUERQUE 
Gaunt & Harris 1015 Boston Building 112 South Third Street 


Speed Building 








sa ey RENT 

TORNADO P AUTOMOBILE 
USE AND & (> SPRINKLER 
OCCUPANCY - LEAKAGE 


UNITED STATES BRANCH 


110 William Street, New York 
Horatio N. Kelsey, Manager 











We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 











A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE! 


Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks Indemnity — Or- 
dinary and Industrial Straight 
Life Insurance. 





Home Office | 
NASHVILLE TENNESSEE | 











“WHAT YOU ARE 
GOING TO SELL” 


This booklet written by W. R. Letcher 
STARTS THE NEW AGENT RIGHT 
AND 


SAVES THE GENERAL AGENT’S TIME AND 
ENERGY 
It presents in clear, understandable language 


JUST THE INFORMATION THE NEW AGENT NEEDS 
and prepares him for 


FIELD WORK AND MORE ADVANCED STUDY 


PRICES: 
Sample copy 50 cents 
SE Cette. «2.6005 $5.00 100 Copies...... $25.00 
25 CODICES. 6 5.6:0 escoies 9.00 500 Copies...... 100.00 
5O:Copies..... 50... 15.00 1000 Copies...... 175.00 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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The Making of the Fire Insurance Rate 
(Continued from page 4) 


Roof—tile, slate, metal, or cement. 

Gutters—brick, stone, or metal. 

Window shutters—solid iron, excepting the lower story fronting the 
wreet. No dormer windows, unless with iron shutters, the sides and roof 
“ fireproof materials. No skylights exceeding 10 square feet. 


A\ppITIONAL CHARGES FOR VARIATIONS FROM THE ForREGOING DESCRIPTION 


Street—less than fifty feet wide for each foot less.............. oI 
i according to the table following: 

Height—more than 4o feet from the sidewalk to the eave of the 

: root, 40% the excess. per 1006. . s..corccc< ceecnccve 02 


Nore:—The highest part of the front in all cases to be measured, and 
when fronting on two streets, the lowest front to be taken. In measuring 
he height of buildings, or the width of streets, the odd inches are not 
0 be taken into the account. 

Cents. 
Walls—12 inch party walls to the garret floor, without projec- 
ile BS WAN IN 0:6 skins nc nnee ne tannidnsasadasehnnan xen 06 


Nore:—This charge not to be made on buildings less than 4 stories 
high. 


Gable or party walls—not above the roof, for each wall........ 03 
Roof—tile, slate, or metal, and a part wood.................. 06 

lc ee ee ee 
Shitters—niot of Solid iron, Tor each Wall ..%.0:5..i<cecwicewsicces nce 05 


Excepting the lower story fronting the street, and 
Excepting one of the walls at the corner of a street, 
if the other be charged. 
Gutters—not of brick, stone or metal, front and rear, for each. 05 
Corner building to be charged for only one front. 
Dormer windows—without iron shutters, or without the sides and 
rook OF fiteproot Materials......< 6. s..c<cees.cncs bewes:s 05 
Skylishts—exceeding 10 square feet........2cccecccsccccccess 05 


Nore:—When the premises are occupied by one tenant only, 5 cents 
yet $100 is to be deducted from the rate of premium. The separate use 
of fire or lights to constitute two tenants. 

When the rate of a building exceeds 100 cents, (exclusive of the charge 
for occupancy) the excess to be discretionary. 


ADDITIONAL CHARGE FOR WIDTH OF STREETS 
(Not applicable to Dwelling Houses) 

The unique feature of this pamphlet is undoubtedly the provision for 
an additional charge for the width of the streets. 
lave been called the lack of width. 
especially severe because of the narrow width of many of the streets. 
It therefore seemed to the underwriter that this was a primary defect 
which should be severely penalized in the rate. 
charges we quote the following: 


Perhaps it had better 
The fire of 1835 was considered 


As illustrations of these 


Cents. 

Ann-street, from Gold to William-street.................. 28 
Beaver-street, from Broad to William-street.............. 5 
CECI REST 7 2 ae ana ne e E )n, S Rn rere 
ee EE EEE TT ESSE OE 
PNGHUHOC PIERS «xtc te Ges ha Urea sate io Sas aeeeapeseas. ae 
eae mt ea 
Gold-street, from Maiden-lane to Fulton-street............ 2 

John-street ee eS ee eee ee er ee re ee Tee eT I 


Maiden-lane Be ee ee ee ee Pe eee 
Liberty-street, from Maiden-lane to Broadway............ 
Nassau-street, from Pirie to Liberty-street................ 
Dos Gemmaitideties jiplita cic ox carers Wren nyc ode easels 
Pearl-street, from Whitehall to Coenties-slip.............. 
Do do John to Ferry-street .........06620000003 
Rector-street: .. <<s00s coeees 
South-street 
IND a os us wha ei eee SAAD 4x8 uv eeu 
Water-street, from Whitehall to Coenties-slip............ 
Do Remainder 


Ce 


. 
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Fire Insurance 


Note:—No charge to be made for streets on buildings opposite to 
church or other public ground, streets, or slips, provided the intermediate 
distance between the buildings is 50 feet or upwards. If on a corner or 
fronting on two streets, the widest to be charged. 


The introduction of a charge of this kind was probably the 
ancestor of a somewhat similar charge in the universal 
mercantile schedule. The pamphlet gives the rates for ware- 
houses for general storage; those with the extra hazardous 
privilege at a rate of $1.00 and those without the privilege a 
rate of .50. 


CLAsses OF Hazarps 
Under this heading they class the four divisions which had 
now become established and the first is represented in full but 
from the others, a single item is chosen under each letter. 


Not Hazardous 
Goods not hazardous are to be insured at 5 cents per $100 in addition 
to the rate of the building in which they are contained; including coffee, 
flour, household furniture, indigo, linen, paints ground in oil, potash, rice, 
spices, sugars, teas, threshed grain, wine in casks, and such articles as 
are usually kept in dry-goods stores. 


Hazardous 

The following trades and occupations, goods, wares, and merchandise, 
are considered hazardous, and are charged Io cents per $100, in addition 
to the rate of premium on the building, viz.: Block and pump-makers, 
china or earthen or glassware, or plate-glass in boxes, crates, or casks, 
firecrackers and other fireworks, grocers with any hazardous articles, 
hat-finishers, liquor bottling cellars, manilla grass, oil, pitch, rags in 
packages, sail-makers, tallow, victually-shops, wine dealers’ stock, not 
including wine in glass, unpacked. 


Extra Hazardous 

The following trades and occupations, goods, wares, and merchandise 
are deemed extra hazardous, and will be charged 25 cents and upwards 
per $100, in addition to the rate of premium on the building, viz.: Acids, 
inflammable, basket-bleachers or makers, carvers, druggists, ether, fur 
dressers, grate-makers, lamp manufactories, morocco manufacturers, 
painters’ stock, rag stores, ship chandlers, tin or sheet-iron workers, up- 
holstery manufacturers, varnish. 


Specially Hazardous 
The following are deemed specially hazardous, and will be charged, in 
addition to the rate of the building, as per table of minimum rates, viz.: 
Bakers, cabinet-makers, distillers, firework-makers, gas-makers or sellers, 
ink-makers, lamp-black manufacturers, mahogany 
yards, oil-boiling houses, packing buildings and yards, rectifiers of liq- 
uors, sash-makers, tallow-melters or chandlers, varnish-makers, wool- 


hat manufacturers, 


mills. 

And generally all mills and manufacturing establishments, and all 
trades and occupations requiring the use of fire heat, not before 
enumerated. 


Country Houses 
Constructed of brick, stone, or wood, detached from, and not en- 
dangered by other buildings, 60 cts. per $100 or upwards. If roof of 
slate or metal, 10 cents per $100 may be deducted. Barns and stables, 
85 cts. per $100 or upwards. 
NoteE:—When good and sufficient electric conductors* are attached, 
ten cents per hundred dollars may be deducted. 


* Lightning rods. 











New Record Set by Virginia Fire and 
Marine 

The old Virginia Fire and Marine Insurance 

Lompany, of Richmond, closed the year 1923 

with greater resources than at any previous 

time in its long history, the company having 

Some 


¥en in business for ninety-two years. 


of the gains made last year by this enterprising 
and well managed company were the following: 
In assets, $90,289; in premium reserve, $89,370, 
and in net surplus, $23,513. 
1924, the company reports $3,161,605 of assets, 
and after setting aside a premium reserve of 
$1,251,043 and providing for all other liabilities, 


it shows a net surplus of $1,103,162, which, 
with the capital of $500,000, make a surplus as 
to policyholders, $1,603,162. The officers of 
the Virginia Fire and Marine are: President 
William H. Palmer; vice-president, William 
H. Palmer, Jr.; secretary, B. C. Lewis, Jr.; 


treasurer, James C. Watson. 


As of January I, 
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ORGANIZE BOILER AND MACHINERY 
DEPARTMENT 

National Bureau of Casualty and Surety 

Underwriters Establishes New Division 


A special meeting of the casualty company 
executives was held at the offices of the Na- 
tional Bureau of Casualty & Surety Under- 
writers in New York city last week for the 
purpose of considering methods for closer 
cooperation and more unity of action in all 
operations. Jesse S. Phillips, general mana- 
ger and counsel of the Bureau, acted as chair- 
man of the gathering and earnestly advocated 
the principle of centralization as voiced by 
the organization. A resolution reaffirming the 
position of the National Bureau in regard to 
this principle was unanimously adopted. 

At the afternoon session the meeting orga- 
nized a boiler and machinery department whose 
formation had been directed earlier in the day 
and the governing committee of the new divi- 
sion was instructed to review the rates now in 
force on these classes of business with the 
possibility of later change and revision. Until 
such revision is definitely proposed the manual 
of rates now observed will be the criterion for 
the companies in the Bureau’s new section. 
The governing committee of the boiler and 
machinery department is composed of the fol- 
lowing companies: Travelers Indemnity; Lon- 
don Guarantee & Accident; Globe Indemnity; 
Independence Indemnity; Indemnity Insurance 
Company of North America. The appointment 
of a permanent manager for the new division 
was temporarily deferred but G. F. Michel- 
hacher, secretary of the National Bureau of 
Casualty & Surety Underwriters, was named 
as acting manager. 


Employers Indemnity Has Most Successful 
Year 

The year 1923 was the most successful in the 
history of the Employers Indemnity Corpora- 
tion, of Kansas City, Mo. Its net premium 
Writings those of about 
$322,000 and the company was able to reduce 
its loss reserve, still carrying full reserves 
required, while it also paid dividends of 
$84,000 to stockholders, added $50,000 to its 
contingent reserve and increased its surplus 
by $33,732. Last year the earned premium 
amounted to $1,935,744, and the losses incurred 
were but $766,705, yielding a loss ratio of 
about 40%. The company further expanded its 
territory and is now licensed in 39 States and 
the District of Columbia. It reports assets 
asof December 31, 1923, amounting to $2,855,- 
134, while included among its liabilities are 
a loss reserve of $697,613, premium reserve of 
$632,332 and a contingent reserve of $200,000. 
for all liabilities, the company 
shows a surplus to policyholders of $1,105,480, 
including $700,000 capital. E. G. Trimble is 
president of the Employers Indemnity Cor- 
Poration, whose business is divided among three 
departments, namely, the reinsurance depart- 
ment, the miscellaneous casualty (agency) 
department and the accident department, the 
last two being operated on the conventional 
tock company plan. 


exceeded 1922 by 


After caring 


Found Memorial to John R. Bland 


The official public announcement of the 
founding of the John R. Bland Free Public 
Dispensary was recently made by Jesse B. 
Riggs, chairman of the memorial committee in 
Baltimore. This practical tribute to the mem- 
ory of a great executive was established 
through funds contributed by the executives, 
department heads and agents of the United 
States Fidelity & Guaranty Company out of 
respect for the accomplishments of late presi- 
dent, John R. Bland. 

The dispensary is located on the ground 
floor of the Union Memorial Hospital situated 
at Calvert and Thirty-third Streets, Baltimore, 
and was built and equipped at an expense of 
$40,000 as one of the units of the hospital. 
Officers of the U. S. F. & G. have declared 
that no other type of memorial would have 
given such enduring testimony to the public 
spirit of John R. Bland and to the sincere 
desire to help which, during his life, charac- 


terized his every personal contact with his 
fellows. 
Strong Statement of London Guarantee 


and Accident 

With $18,485,697 of resources and a surplus 
of $2,638,420, the United States branch of the 
London Guarantee & Accident Company, Ltd., 
of London, Eng., gives strong evidence of the 
confidence placed in this old and widely known 
institution by the American people. An in- 
crease of two-thirds of a million dollars in 
premium reserve indicates a fine growth in the 
premium income last year. The surplus also 
by about $120,000. The statement 
exhibits a fine array of assets, including Gov- 
ernment, State, municipal, railroad and public 
utility valued at $13,027,461; cash, 
$880,476; collateral loans $600,000, and other 
The claim reserve required by law 
amounts to $6,925,383; the unearned premium 
reserve is $6,223,445, and the company has 
reserved $500,000 for taxes, and sets up a vol- 
untary additional reserve for contingencies of 
$1,000,000, and shows a surplus of $2,638,420 
after providing for these and all other liabili- 
ties. Of its resources, the American branch 
has deposited with State insurance departments 
and its United States trustee, $13,362,726. It 
writes numerous casualty lines in this coun- 
try. C. M. Berger is this great company’s 
United States manager. 

Beginning February 25, the United States 
branch office will be located at 55 Fifth avenue, 
New York city. 


increased 


bonds 


items. 


E. H. Mueller Goes to Southern Surety 


Mapison, Wis.—E. H. Mueller, 
been representing the Bankers Accident of Des 
Moines for the past six years as their State 
manager, severs his connection with the com- 
pany on March 1 to become agency manager 
of the accident and health department of the 
Southern Surety Company of Des Moines, for 
the entire State of Wisconsin and parts of 


who has 


Illinois. 
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TEXAS BOND SCHEDULE 
Sharp Reduction in Rates Ordered by Com- 
missioner 

AusTIN, TEx., February 11.—Premium rates 
on fidelity and surety business in Texas were 
cut from 1% to 1 per cent on these classifica- 
tions in an order issued this week by John M. 
Scott, State Commissioner of Insurance, effect- 
ive March 1, next. 

This action followed a conference held here 
by Commissioner Scott on December 28, 1923, 
of representatives of the various insurance 
companies writing fidelity and surety business 
in Texas. At that conference it was disclosed 
that different rates were being charged in va- 
rious sections of the State and this situation 
was censidered discriminatory by the commis- 
sioner. 

“I believe the new rates to be the lowest 
possible,” said Commissioner Scott, “com- 
patible with fair, solvent, non-discriminatory 
and equitable underwriting, and shall be strictly 
adhered to by all companies and organizations 
writing this line of coverage in this State.” 

From the experience schedules filed by the 
companies covering a period of five years, show- 
ing in detail losses incurred and premiums re- 
ceived on fidelity and surety business, a com- 
plete schedule was constructed, Commissioner 
Scott said, following to a large extent the 
present manual in use in this State. While the 
Towner manual was largely followed, the gen- 
eral average of the new rates is somewhat 
lower than that manual. 

“The new Texas schedule does not cover, at 
this time,” Commissioner Scctt added, “officers’ 
bonds; that is bonds of State, county and muni- 
cipal offices, and until new rates may be pro- 
mulgated for these classifications, the present 
manual rates will apply. Likewise, any other 
classifications which may not be covered under 
the new Texas schedule, the present manual 
rate will apply. 


NEWSPAPER INSURES READERS 
St. Louis Globe-Democrat Makes Contract 
with National Casualty 
Mo., February 11.—The Mer- 
cantile Insurance Agency, register agent for 
the National, Casualty Company, recently 
closed a contract with the St. Louis Globe- 
Democrat to furnish accident insurance for sub- 

scribers. 

Hickey-Mitchell Company of St. Louis are 
managers for the Newspaper Travel Policy 
Department of the National. Under the terms 
of the arrangements with the Globe-Democrat 
individual subscribers may obtain a maximum 
protection of $2000 for accidental death. In 
addition to paying for the paper the sub- 
scribers must pay $1.25 for a year’s insurance 


St. Louts, 


protection. 

Among those who have taken advantage of 
the new policy was W. B. Plummer, veteran 
insurance agent and adjuster. Mr. Plummer 
took out four of the policies—one for himself, 
one for his wife, one for his daughter and one 
for a son. Two other sons are married, so 
he refrained from taking out policies for them. 
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Collateral Loans 


Cash in Banks and Office 


than 90 days due). 


Accrued Interest. . 


Total Assets 





ASSETS 
Real Estate (Market Value)............. 67,416.36 Reserve for Losses. . .....5++ 


Real Estate Mortgage Loans. 


CONDENSED ANNUAL4 STATEMENT 


E. G. Trimble, President 
KANSAS CITY 


of December 31st, 1923 





EMPLOYERS INDEMNITY CORPORATION 


LIABILITIES 
MN LAA tir 697,613.07 


(Liability & Compn. reserves are on 


755,211.99 “Sched. P’’ Basis.) 


51,925.00 Reserve for Unearned Premiums 632,331.56 


Accrued Commiussions............. 
Bonds and Stocks (Market Value)....... 1,161,398.85 Unpaid Bills and ena 


269,271.12 Reserve for Taxes... .. 
Contingent Reserve 


Premiums in Course of Collection 


526,190.07 Total Liabilities. 
23,740.35 


Capital Stock. «6.5.25. 


172,720.01 
5,000.00 
42,000.00 
200,000.00 
1,749,664.64 
700,000.00 
405,489.10 1,105,489.10 





2,895,153.74 



































WISCONSIN NATIONAL LIFE INSURANCE COMPANY 


Cc. R. BOARDMAN, President 


ASSETS 


Municipal Bonds at Amortized 
WEMIES 5s Sebi as bao a6 oes 
U. S. Bonds (Par $262,000) . 


First Mortgage Loans (50° of 


sworn valuation) 5 Beane Bi 
Cash on hand and in banks.. 
Loans to Policyholders (Secured by 
Legal Reserve).......... 
Real Estate (Home Office) 
Other Real Estate....... 
Premium Notes (Secured by Legal 
Reserve) . : 
Interest Accrued are - 
Reinsurance due from other Insur 
ance Companies.......... 
Premiums due and deferred 


Less not admitted assets 2,131.60 Increase in Assigned and Unassigned Surplus, 

Total admitted assets. $3,1038,996.03 $29,429.25. 

Increase in Reserves aioe $398,888.80 Casualty Premiums, 1923................ $129,769.96 
Increase in Admitted Assets. : 445,136.31 Increase in Casualty Assets.............. 12,357.51 
Insurance in Force January 1, 1924 26,431,647.19 Paid to Policyholders and Beneficiaries 

Increase in Insurance in Force 3,956,754.63 SINCE GFEAMIZATION. «2. sci ao oss veces 1,412,470.97 
Life Policies, number of. - 17,258 Casualty Policies, number of............. ,43 


AN OLD LINE LEGAL RESER 


. $1,636,240.76 


Financial Statement January 1, 1924 
COMMENCED BUSINESS OCTOBER 12, 1908 


OSHKOSH, WISCONSIN 


LIABILITIES 


Legal Reserve... 


259,046.84 Life Premiums Paid in Advance....... if 
_ SPARES UP SUH) 62% 05s roe ad hires ns eek 
697,900.80 Death Claims (Life Dept.) Proofs not com- 
85,690.96 (0) (ol ee PT Ps Ne ee er ee 8,5 
Claims (Estimated) and Unearned Premiums of 
230,608.46 Casualty Department............ 17,8: 
£9,000 00 Miscellaneous Liabilities. . . sd “a ARE OS Stay te 
5,559.34 Surplus set aside for Contingent 
_ emergencies. 5 iatasiay.e aes the $35,000.00 
_ 2,850.08 Surplus (Unassigned)... .. adie 265,892.66 
70,619.83 Capital Stock Par Value (Fully 


PaideUp) o.c.c8e 


1,576.94 Additional Protection to Policyholders)....... 700,892.66 


71,033.99 $3,106,127.63 


Reserve for Installment Death Benefits.... . 


400,000.00 


$3,103,996.03 


VE STOCK COMPANY INCORPORATED UNDER WISCONSIN LAWS 


The above figures are from the annual statement made to the state insurance departments 


STATE AGENCY OPENING IN 


INDIANA 


$2,532,547.46 
12,564.42 
2,427.23 


15,653.85 


13,276.45 





7 92 


)0.00 


33.96 
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Less Known Kinds of Surety Bonds 


3y Jarvis W. MAson 
Vice-President, American Surety Company 


A New York corporation with a limited 
snancial responsibility desired to rent for a 
year a considerable amount of office space in 
lower New York. Because of its limited re- 
sponsibility, a bond guaranteeing the payment 
of rent was required. How could such a bond 
be procured, and how could the underwriting 
thereof be made a reasonable proposition for 

4 surety company? The answer proved to be 
relatively simple. The New York corporation 
of limited responsibility was owned by a for- 
eign corporation, unknown here, but of large 
responsibility. That corporation, through its 
bankers—one of the largest banking houses in 
Europe—arranged to indemnify the American 
Surety Company of New York, which company 
thereupon signed a lease bond. 

Should a Californian corporation of estab- 
lished responsibility in California desire to 
rent a business building in Yokohama, and 
should it be required to give a bond conditioned 
jor the performance of the terms of the lease, 
how could it arrange to do so? If it had suf- 
ficient responsibility, and it applies to my com- 
pany for such a bond, the bond could be ob- 
tained through its correspondent in Yokohama. 

A French officer who had served in the 
World War was Colonel of Artillery, and re- 
sided in a village in the north of France. He 
owned a considerable amount of American se- 
curities, mostly railroads and industrials, which 
were kept in a secure place in his residence. The 
war came. While he and his family were 
away, the enemy overran the country and de- 
stroyed the house. 

The securities could not be found. He de- 
sired duplicates to be issued to him. The 
American corporations of whom this request 
was made demanded bonds to indemnify them 
against losses resulting from the issuance of 
such duplicates or the finding of the originals. 
This was a very difficult thing for this French 
Upon the indemnity 
of a French bank, my company issued its 
bond in the form required. Prior to the revo- 
lution in Russia, a Russian house purchased a 
large quantity of shoes in the United States. 
The bills of lading with draft attached were 
forwarded to a bank in New York designated 
Drafts were paid and 
the bills of lading forwarded to Russia. In 
the meantime the goods had been forwarded to 
the West Coast of the United States. They 
had reached Pacific ports when the revolution 
occurred and the further forwarding of the 
goods was stopped. The Bolsheviki, in accord- 
ance with their custom, stole the bills of lading. 
The members of the Russian House fled to 
Norway and assigned their interest in the 
goods to the Norwegian banker who had for- 
warded the money to pay for them. The Nor- 
Wegian banker, 
found that 


gentleman to accomplish. 


hy the Russian house. 


seeking to obtain the goods, 
if they were to be surrendered to 


broadcasted from the WEAF '§ station 
an Telephone and Telegraph Company, 





him without surrender of bills of lading, he 
must obtain an indemnity bond. Again the 
existence of corporate suretyship made this 
possible. The bond was issued by a Norwegian 
bank on the indemnity of my company, and 
the goods delivered to the lawful owner. 
The Public Service Commission having fixed 
the price of gas at a figure which the gas com- 
pany considered confiscatory, the gas company 
sought an injunction to prevent the enforce- 
ment of the ordinance, that is to say the com- 
pany desired to collect on the same basis as 
they had heretofore collected. To understand 
the situation, one must look at it from the 
point of both parties. The consumers of gas 
were very numerous and most of them had com- 
If the courts should 
sustain the gas company, a very large number 


paratively small incomes. 


of separate actions would be necessary to re- 
cover the additional charges, and in many cases 
judgments would be uncollectible. 

On the other hand, it would be manifestly 
unjust to permit the gas company to collect 
the full amount, if it should be found that it 
was not entitled thereto. Corporate suretyship 
being available, it was a simple matter. The 
gas company was required to furnish a bond 
in a very large amount with several corporate 
surety companies thereon as sureties, condi- 
tioned that should it be defeated in the litiga- 
tion, it would pay to each customer the amount 
unlawfully collected. It developed that the 
gas company won, and so there was nothing 
to collect on the bond. But if it had been 
defeated, it would have been easy to collect, 
for the court would have named an officer to 
collect from the sureties for account of those 
interested. 

Frequently dutiable merchandise is entered 
at the Port of New York and it is desired to 
ship the same out of the country through the 
Port of San Francisco without payment of 
American duty. 

Frequently merchandise is received in the 
Port of New York and it is desired to post- 
pone payment of duty thereon until it is deliv- 
ered at another point. 
goods are to be forwarded to that place. 


In the meantime the 
How 
is this to be done and the Government pro- 
Again the surety company is called 
upon. The railroad furnishes bonds to receive 


tected ? 


1 
he 


cars sealed to deliver them into the care of 
the customs authorities at the point of destina- 
tion, with the seals unbroken. This bond is 
usually an annual bond and covers all such 
transactions occuring during the year. 

\ manufacturer of automobiles is selling 
all over the country on the installment 
plan. He considers that he can protect him- 
self pretty well by chattel mortgage, but fears 
that some of his cars may be used in the trans- 
portation of He knows that if the 
Government agents find the car being so used, 
it will be confiscated, and he will have no claim 
He desires to protect himself against 


his cars 


liquor. 


thereon. 
this hazard. 
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Prompt Service 


Intelligently rendered 


Desirable Agency 
Territory available 





Correspondence Solicited 


‘Detroit 
fidelity and Surety 








(fe mpany 


SG as 




















I might repeat many other instances, but this 
much is established that no matter what one 
wishes to do or to avoid doing he is likely 
to be assisted in the accomplishment of his 
purpose by a surety bond. It is the very 
breadth of the field that prevents the develop- 
ment of the business at the rate at which it 
should be developed. 

Fire insurance companies insure against a 
single hazard—that is fire. 
ance company insures against a single class of 
hazards, collectively known as “perils of the 
sea.” In the case of surety companies, they 
insure against any contingency so long as there 
is a principal primarily liable. In this lies 
the distinction between insurance and surety- 
ship. In insurance there are but two parties, 
the insurer and the insured. If the insurer 
pays a loss recoveries are likely to be limited 
Wherever there is 
suretyship there is a principal who is primarily 
under obligation to perform a particular act or 
to refrain from doing so, as the case may he. 


A marine insur- 


to salvage of property. 


A surety cannot be called upon to pay unless the 
principal defaults on his obligation, and then 
—if the surety does pay, the surety will have, 
theoretically at Jeast, the right to collect from 
the principal. 

By corporate suretyship the obligee is pro- 
tected in three ways. First, he is protected 
against the probability of a default occurring, 
for the surety will have taken every possible 
means to provide against it. Because of the 
fear on the part of the principal who knows 
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Americanize Your Credits 


Credit Insurance, as issued by the American Com- 
pany, is a broad service which brings to manufac- 
turers and wholesalers the following vital benefits: 


1—It reduces the credit waste. 

2—It affords an accurate basis for costs. 

3—It affords superior collection facilities. 

4—It increases efficiency. 

5—It promotes prosperity by stabilizing business 
6—It distributes the burden of loss and affords an 


independent reserve fund over and above the 
capital employed. 


The American Credit-Indemnity Company has suc- 
cessfully rendered such service for the past thirty 
years. In that time we have not only paid over 
thirteen million dollars to our policyholders, but have 
prevented countless losses as well. 


Let our local representatives tell you about our 
Policies, as well as help you with your particular 
credit problems. 


The AMERICAN CREDIT-INDEMNITY CO. 


of NEW YORK J. F. McFadden, President 


Executive Offices: 
511 Locust Street St. Louis, Mo. 
Offices in all the Principal Cities 


Credit Insurance Exclusively 








A Policy You Can Sell 


A $5,000 Policy In THE UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


PAYS of death from certain SPEC. 
$5,000, the face of the policy IFIED ACCIDENTS. 
inicase of death from any $509 PER WEEK, direct to 
cause. the insured, in case of total 
$10,000, or DOUBLE the disability as a result of ac- 
Sian dil the niline meena cidental injury, for a period 


deathfromany ACCIDENT. not to exceed 52 weeks; and 
after that $25 PER,WEEK 


$15,000, or THREE TIMES throughout the period of 
th face of the policy incase disability. 


A Sound, Conservative- 
New England Institution 


United Life and Accident 
Insurance Company 


Home Office, United Life Bldg. Concord, N. H. 





Thursday 


ee, 


(Sewers, 








50.97% 


Of the new business paid for in The 
Northwestern Mutual Life Insurance Com- 
pany in the year 1923 was upon applica- 
tions of members previously insured in the 
Company. 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS’ COMPANY 


The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 


W. D. VAN DYKE, President 














HARPER’S LIFE INSURANCE LIBRARY 





Life Underwriting as a Career—By Edward A. Woods 
President Edward A. Woods Co., General Agents, Equitable 
Life Insurance Co.; Ex-president National Association of 
Life Underwriters. $2.35 


Analyzing Life Situations for Insurance Needs—By 
Griffin M. Lovelace, Director, Life Insurance Training Course, 
New York University. Price, $2.40 Delivered § 


The Psychology of Selling Life Insurance—By Dr. E. K. 
Strong, Jr., School of Life Insurance Salesmanship, Carnegie 
Institute of Technology. Price, $4.25 Delivered. 


Selling Life Insurance—By Dr. John A. Stevenson, Second 
Vice-Presilent, Equitable Life Assurance Society; Formerly 
Director School of Life Insurance Salesmanship. Price, 
$3.75 Delivered. 


Meeting Objections—By Dr. John A. Stevenson. Price, 
$1.60 Delivered. 


House of Protection—By Griffin M. Lovelace. Price, $1.60 
Delivered. 





SEND FOR NEW HARPER BOOK 


CONSTRUCTIVE SALESMANSHIP 
By Dr. John A. Stevenson 

‘Keen as the edge of a sharp knife. It goes straight to 
the heart of things and places before the salesman the very 
life principle of his business. One would like to quote freely 
from this most fascinating book, but the best way for the 
reader is to buy the book. He will read it as if it were a 
‘best seller’ as it may well become.’’—Jnsurance. 


PRICE $3.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1922 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets..... $6,847,520 
Capital ......... ‘ 1,000,000 
Surplus ......... eu 575,698 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 














COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 








that in case of default the surety will follow 
him to the limit, the principal will make every 
effort to avoid default. If, unfortunately a 
default does occur then the obligee has a sound 
surety able—and usually willing—to pay. 


Burglary Rate Reduction Plan Approved 

At a recent special meeting of the Burglary 
Department of the National Bureau of Casualty 
& Surety Underwriters, held in New York 
city, the burglary rate reduction dog-credit 
plan of the United States Fidelity & Guaranty 
Company was adopted. This consists in giving 
the ordinary householder a reduction of 10 
per cent from regular burglary, theft and lar- 
ceny rates provided a dog is kept on the prem- 
ises. In the case of apartment houses, the 
rate reduction totals 5 per cent. The assured’s 
promise to keep and maintain a dog on the 
premises is solely a matter of good faith and 
failure, from any cause whatever, to have a 
dog on the premises when a loss occurs does 
not void the policy. 

In connection with its campaign to sell bur- 
glary, theft and larceny insurance having the 
dog-credit plan in force, the United States 
Fidelity & Guaranty has issued a_ booklet 
entitled, “The Original Burglar Alarm’, which 
gives a brief history of the dog as a guardian 
and explains the details of the company’s idea. 


Interstate Casualty Company Makes 
Strong Statement 

The Interstate Casualty Company of Birm- 
ingham, Ala., which recently purchased the 
assets of the American General Indemnity Cor- 
poration, of St. Louis, Mo., presents a financial 
statement showing assets of $1,188,283, with a 
surplus as to policyholders of $763,520. In- 
cluded in the latter item is $500,000 capital, 
while the liabilities include reserves amounting 
to $424,773. The Interstate Casualty is thus 
shown to be in a stronger financial position 
than ever before. The company writes auto- 
mobile insurance, excess insurance, reinsurance 
and plate glass insurance, and in addition to 
its home office has branches in St. Louis, 
Chicago, Kansas City, Jersey City, San Fran- 
cisco, and Los Angeles. The officers of this 
progressive company are; President Chester 
Newman; vice-presidents, J. B. McCutcheon 
and D. B. Lightner; secretary, J. L. McNatt. 


JAMES H. STONE DIES 
Third Vice-President of Maryland Casualty 
Succumbs to Long Illness 

James H. Stone, third vice-president of the 
Maryland Casualty Company, died at his home 
in Baltimore last week following the effects of 
a protracted illness. 

Mr. Stone, who was a brother of the late 
John T. Stone, founder and first president of 
the Maryland Casualty, joined the company in 
I90I as an auditor and for the next nine years 
devoted himself to the acquisition of a knowl- 
edge of operations in the casualty business. 
In 1910 he was elected third vice-president 
and was given complete supervision of the 
bending department, and from then until his 
death specialized in this line and built up this 
branch of the company’s business to its present 
point of efficiency. Mr. Stone was seventy 
years old when he died and will be missed by 
a host of friends both in the company and else- 
where. 


RECIPROCALS PLAYING POLITICS 
Missouri Partners Found Working for Op- 
posing Candidates 

St. Louis, Mo., February 11—The recipro- 
cals system of playing both ends of the politi- 
cal string against the middle has met with a 
decided reverse in Missouri. Walter K. Chorn, 
former State Superintendent of Insurance, has 
retired as political manager in Missouri for 
William McAdoo. 

Mr. Chorn was riding along in grand style 
until some of the McAdoo followers discovered 
that Charley Howell was high in the councils 
of the supporters of Senator James A. Reed, 
also a candidate for President. 

When Mr. Howell came to St. Louis and 
took a prominent part in the conferences that 
immediately preceded Senator Reed’s announce- 
ment of his candidacy for the Democratic 
presidential nomination, suspicious eyes were 
turned toward Mr. Chorn by some of those in 
the McAdoo camp. There was much whisper- 
ing, hints of a possible double-crossing, and 
when this dissension grew, Chorn resigned as 
McAdoo’s manager. However, it was an- 
nounced he would continue on his executive 
committee for Missouri. McAdoo supporters 
view the situation with watchful eyes. 




















INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘¢All Kinds of Insurance 
on Automobiles’’ 
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West Coast Life | C 
San Francisco 
December 31, 1923 
ADMITTED ASSETS LIABILITIES 
First Mortgage Loans (secured by property ap- Reserve on all outstanding Policies.... . $7,697,058.64 

PLAISEG Al PEOUS U2)» 6s o0ce cele caves ceeees $2,094,496.95 
Bonds and SOCKS OWE « ... oo sees ssw os sein e's 3,340,567.88 
Policy Loans and Premium Notes (Within Re- 

SERN ee Pte fy Shine Nae Sa ede d iatent @. Socyore tas ale eras 1,864,909.67 
Home Office Building and Other Real Estate ... 852,683.57 
ES ENTERS EEE SS a en ee eC ee 38,100.00 
Net Premiums outstanding and deferred (Secured 

DW EPPO RCSEEWE) fs coss sos siete. Slew Broun wars tS 401,768.27 
Interest and Rents due and accrued............ 106,601.79 
Cash in Banks and in Office.................. 140,729.12 
SERCEGASSOES 5 ccc o.c cus wise a whe hreeeenbe sce 27,849.14 

Total Admitted Assets................... $8,867,706.39 


Reserve for losses incurred............ 
Interest and Premiums Paid in advance. 


Reserves for taxes payable during 1924... : 80,409.52 
Sundry Liabilities Reserve..: . 2... a0 ede owen 29,713.38 
GENO UCTS) 20°C | Cea ar a ee $250,000.00 
Assigned Surplus (Deferred and An- 
nual Dividend Funds).......... 361,058.61 
Unassigned Surplus.............. 320,678.69 
Surplus to Policyholders................... 931,737.30 
“UES UNI RS ROL Sean ER RP NRO eA $8,867,706.39 


New Paid Business, 1923, $19,794,287 
Percentage of Increase over previous year, 67.25°, 
Business in Force, $64,667,311 
Increase for Year, $13,002,045 


WEST COAST SERVICE EMBRACES GROUP INSURANCE, SUB-STANDARD 
BUSINESS and COMBINATION WEEKLY ACCIDENT AND HEALTH 


94,086.52 
34,701.03 























Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 





| George H. Tucker, President | 





This Company has always pursued those policies 
in the conduct of its business that have given it 
a high reputation for stability and fair dealing. 


Has always rendered the highest grade of service to 
its policyholders. 


Has always extended reasonable assistance and en- 
couragement to its representatives to develop 
and hold their business. 


Its policy contracts give to each individual insurer 
full protection, safeguarding, at the same time, 
the interest of all its policyholders. 


JOHN BARKER FREDERIC H. RHODES 
Vice-President Vice-President 














SERVICE RESULTS 


The Lincoln National Life Insurance Co. 
Fort Wayne, Indiana 


———— 


Financial Condition, December 31, 1923 


Total Insurance in Force, 
December 31, 1923 ....... 


Insurance Paid for in 1923... 


Gain in Assets in 1923...... 


$296,000,000 
112,000,000 


3,694,000 
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Points of Contact 


By WILLIAM 


If all the funny stories that have been told 
about small town politicians could be gathered 
together in book form, they would make a 
fair sized volume of humor. Many of these 
stories relate to the schemes to which politi- 
cians have resorted in making new acquain- 
tances—in other words to their points of con- 
tact. 

If there is any other one class of men be- 
sides politicians to whom acquaintances and 
friends in large numbers are absolutely essen- 
tial it is to life insurance agents, particularly 
the industrial agent, whose volume is made up 
of many small policies. 

Generally speaking, it is no 
and retain friends, and 
any man who would achieve even a fair de- 


trouble for a 
good mixer to make 


gree of success in the life insurance business 
must be a good mixer, or he must cultivate the 
art. 

As delightful a thing as friendship is, the 
insurance agent does not try to make friends 
simply for the sake of having more friends, 
but with the view of adding to his prospect 
list, and writings. 


thereby increasing his 


Therefore, the agent should aim to establish 
certain points of contact by which his list of 
prospects may he enlarged. There is nothing 
difficult this. It might 
simply be called a system of getting prospects. 
Here are a few suggestions: 


mysterious or about 


1. THe Desit 

The debit is a gold mine of prospects, but if 
one digs gold, he must use a pick and shovel, 
and so an agent must look for prospects on his 
debit. There are persons who might carry 
additional insurance; there are members of a 
number of families upon whom the agent calls 
every week who are uninsured; there are next 
door neighbors and friends of these families. 


ae 
A well known agency manager who had many 


years of successful experience selling indus- 
that any 


trial insurance declares agent can 


THORNTON 


write at least seventy-five per cent. of his in- 
crease on his debit. 


2. TRANSFERS 

an industrial agent’s existence 
matter of handling transfers. 
Yet, a prompt call on the transferred policy- 
holder, a friendly word, the given assurance 
that the agent is ready to serve have been the 


The bane of 


is the vexing 


- means of writing new business in hundreds and 
hundreds of It is an opportunity the 


alert agent will not overlook. 


cases. 


3. Op PoLIcyHOLDERS 
puts an agent in 
touch with an old policyholder, someone from 


The week’s routine often 
whom he has not collected because the policy 


was paid up. The handling of paid up poli- 


cies, matured endowments, loans, surrenders 


and claims—especially claims—offers many 


leads to prospects. A man who sold industrial 


insurance some years ago, and who is now 


an ordinary general agent, once related the 
following amusing incident to the writer: 

He was new on the debit, and had his first 
claim. The amount was four hundred dollars. 
He informed the beneficiary that he would call 
in the evening and pay the claim, and suggested 
that she have several of her friends on hand, 
as the company required witnesses to the receipt 
for the payment. He drew the money in one 
dollar bills, and in the presence of the assem- 
bled family and several neighbors, he impres- 
Alleging that 
he might have made a mistake, he made a re- 
count, and finally to be absolutely certain that 


everything was all right, he had the beneficiary 


sively counted out the money. 


count the money. 

This utterly absurd procedure was not with- 
out advertising value. The news was spread. 
An intensive canvass in the neighborhood dur- 
ing the next two days resulted in a large writ- 
ing of new business. 
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SOcIETIES 

a church because he 
thinks it will bring him business. Many secret 
orders strictly forbid their members from using 
fraternal ties as a means of making money. 
What is said here is not meant to encourage 
infringement of these very correct principles. 


4. CHURCHES, LopGES AND 


No man belongs to 


It is true nevertheless that church and lodge 
memberships do bring a man in touch with 
many people he would not otherwise know. 
Numerous friendships are thus formed, and it 
is perfectly proper—in fact, it is an agent’s 
that his 
protected by life insurance. 


duty—to see friends are adequately 


MaAILs 
direct-by-mail advertising is 
evident to people 
The mails alone 
will not sell life insurance, but postage stamps 
a help to the 
\n appropriate circular lays the ground 


5. UsIneG 


The value of 


THE 


hecoming more and more 


who have something to sell. 
judiciously used are certainly 
agent. 
for the call, which should not be delayed too 
long after the circular has been sent out. 

J. C. Howard, manager of the Atlanta office 
of the Life Insurance Company of Virginia, 
recently devised a plan which is bringing splen- 
both 
He adopted a slogan—‘‘Every family in Atlanta 
Each agent in the 
district is under instructions to procure every 


did results in industrial and ordinary. 


Insured in the Virginia.” 


week the names of five families convenient to 
which no insurance is carried in 

A letter is sent to each telling - 
of the desirability of protection, and the merits 
announces that 
Mr. Blank, the agent, will call in person within 
the next The agents follow up 
these letters rigidly, and it looks very much 
as if the aim expressed in Mr. Howard's slo- 


his debit in 
the company. 


of the company’s policies. It 


few days. 


gan will be realized. 
f should tell here of 


the success several industrial agents have had 


Space forbids that we 
in various ways of applying the “cold can- 
There are 
a number of instances which have come to our 


vass” method of getting prospects. 


attention which demonstrate how successfully 
it may be used. 
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The Most Expensive Policy 


By Witt1AM C. Morton 


The most expensive policy is that of indif- 
ference. You do not have to die to “cash” 
in on it. It pays dividends (?) at least once 
each month when you face your mental bal- 
ance sheet and find your name at the bottom 
of all your fellow agents in results. Plenty 
of conscientious and well deserving agents 
never take the biggest honors, but their home 
office officials know them, and know they are 
“on the job.” 

The policy of indifference is a principle, of 
course. We are known by our principles. They 
either assist or molest us. If correct princi- 
ples are an advantage to anybody, they cer- 
tainly assist life and industrial insurance agents. 
Lots of policies are bought because of the courtly 
and convincing attitude of the salesman. If you 
are, naturally, a good conversationalist well 
versed, a good mixer with all classes, and pos- 
sess honesty and determination, you are an 
honor to the entire insurance profession, and 
a great benefactor to society. If you have 
these qualifications, the future is an open road 
to you. These are the qualities upon which 
insurance as a business is built. 

The “don’t care” attitude never organized 
an insurance company; never built a bank or 
a school, and never will. It will not make a 
company’s assets larger or an agents pocket- 
book fuller. It’s ultimate destiny is disgrace 
and failure. 

This policy is most expensive, however. It 
can be put in force or terminated at will. A 
successful man may get the blues, loaf when 
he should be at work, spend more than he 
makes, and gradually acquire this policy. He 
buys it, too! His ordinary writing falls off, 
his debit dwindles down to zero, his superin- 
tendent notices it, his debts pile up, and he 
begins to lose his self-confidence, which is an 
agent’s greatest asset. He thinks his friends 
lose interest in him, and the story goes from 
bad to worse. Do we buy our troublesr There 
are very few free things, and it is seldom 
that trouble visits us, except of our own voli- 
tion and invitation. 

Avoid the fate of those who have experienced 
the pitfalls. Thus, you can avoid making the 
mistakes of others. Be wise. Let others assist. 
Then you will win. I know an agent of my 
acquaintance who started at the bottom, but 
he never overlooked the small details. His 
reports were always complete. If anything 
were not done according to custom or rule, a 
letter of explanation always followed. He is 
now supervising bigger things, and his salary 
runs into several figures. 

No attitude, habit, custom or system was 
ever adopted that could not be discarded. 

France threw off the yoke of bondage and 
became a Republic. Rome changed from 
Pagan to Christian. Our individual attitudes 
and whims, which do us harm, can be changed. 
Avoid a change, if it harms you. Welcome it 
if it assists you. If indifference is your atti- 


tude, by all means build a character. Try 





and cultivate the following schedule, and check 
up on yourself, and see how you stand one 
year from to-day: 

1. Be Courteous to All—No man ever lost 
a friend by courtesy. Acquire the habit. It 
is contagious, but helpful. 

2. Think Only Thoughts of Success. We 
are what we think. Our reputation is the 
thought of our friends. Our character is the 
thought of God. 

3. Exert More Effort to Beat Yourself. Be 
your own competitor. Measure the results each 
year. If your record this year, surpasses the 
one last year, improve on your methods and 
show yourself what you can do. 

4. Do What Your “Boss” Says.—He is 
the one who pays you, and, if he doesn’t know 
what he wants done, it is a cinch that you do 
not. Make all the money you can for him 
and he will divide it with you. 

5. Be Your Own Boss.—Let your conscience 
be your guide. A live conscience never made 
a murderer or thief. Listen to it. It will 
make a success of you that cannot be imi- 
tated. 

6. Expect 
track issues. 


Great Things.—Do not side- 
Keep a steady front. Look 
toward the enemy. Accept responsibility. Do 
your duty. Prepare for action. And, what- 
ever comes, just remember, “It can be done.” 

7. Now Do Great Things!—Set your mark. 
Prime yourself. Be on the job. Be an honor 
to your work. Study ahead. Be the superin- 
tendent in your company’s next new territory. 
You can if you will. Will you? 


Perseverance—the Father of Good 
Collections 

One of the world’s great men, long since 
gone to his eternal home, was wont to tell, 
with real enjoyment, that he once heard his 
father say to his mother concerning him “How 
can you have the patience to tell that young 
blockhead the same thing twenty times?” To 
which his mother calmly replied, “Why, had I 
stopped with the nineteenth time, I should have 
lost my labor.” Patient perseverance profits. 
The evidences of it are written in every history 
and in every great undertaking. 

Perseverance in our profession is an indis- 
pensable quality, if one hopes to rise above 
the “sosos” or the “good-enoughs,”’ who com- 
pose the large army of people who are satisfied 
to get their names in the paper—once. Per- 
severance nonskids a real desire to accomplish 
and noses out indecision to the tape-line which 
marks the finish of the job. 

Good collectors are persistent collectors— 
not pest-istent. There is a difference. <A 
chap may become a bore by using the same 
story and the same argument over and over 
again and invite from the busy housewife a 
sigh which sounds like a punctured inner tube. 

“Perseverance,” said Mr. Poe, who hung 
a non-rain-checked wreath in Memory’s Hall 
when he wrote “The Raven,” “is one of the 
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primitive impulses of the human heart—one 
of the indivisible primary faculties or senti. 
ments which give direction to man.” Written 
by a man who persevered and knew what he 
was talking about. 

Perseverance and good collections are syn- 
onymous terms: you can’t have one withoyt 
the other. Perseverance in this connection, 
however, must be born of the conviction that 
good collections are right for the policyholder, 
the company and the agent. If the latter jg 
thoroughly convinced on this point, he will 
have no trouble in convincing his client—not 
through one lone argument, but through the 
many and varied angles he will himself be 
impressed by the moment he has looked at the 
matter from all sides and developed a senti- 
mental attitude toward his work, which, of 
course, means his interest in the welfare of 
his fellow men. If there are calls which re. 
quire more than the usual time, he will arrange 
his duties so as to give them special attention 
and get the people “up to the table,” so that 
he may again go over their contracts and show 
them how little they are paying for such a 
great proposition. 

Many agents are collecting on the fifty- 
fifty basis and some are cullecting a third of 
their debit every week. The fifty-fifty plan, 
which means 50 per cent of the debit this 
week and 50 per cent. next, also means 50 per 
cent less work, 50 per cent less effort to col- 
lect, and 50 per cent more time to canvass, 
This plan is resulting in greater conservation 
of business, because the agent has that addi- 
tional quarter-hour to spend on a chronic here 
and there, and it is cutting down arrears, be- 
cause policyholders are educated to pay two 
weeks or further in advance. 

The year is young. The manner in which 
you do your collecting is bound to cut a big 
figure in your 1924 results. Get your people 
to pay in advance now and keep them always 
ahead with a good safety margin. Don’t carry 
the worry of arrears. Make your work easier. 
Perseverance will win. Will you persevere? 
—The Prudential Record. 


Life Insurance and Church Finances 

In a pamphlet prepared by Everett M. Ensign, 
executive secretary of the National Association 
of Life Underwriters, entitled Life Insurance 
and Church Finances, there is presented data 
designed to be of assistance to agents in con- 
nection with meeting financial problems of 
churches. He shows that churches are not 
usually adequately financed, and presents the 
ideas of Griffin M. Lovelace, J. Stanley 
Edwards, Dr. F. P. Keppel, Ralph Hayes and 
Edward A. Woods as to practical means of 
assisting churches, charities and educational in- 
stitutions by means of life insurance. 


Don’t Fall Down 
Don't fall down on your December under- 
writing record. Use our business-getter leaf- 
let, called “Too Busy.” It will reach your 
prospect with a message when you cannot. 
Send today for sample to The Spectator 
Company, 135 William street, New York. 
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Is it Best 


Life insurance is the poor man’s estate, the 
rich man’s safeguard. All who have a pecu- 
niary interest in the existence of a life may 
protect that interest by insurance. 

Life insurance is, in its broadest sense, an 
agreement among a certain number of men to 
equalize the burdens of life, and to diminish its 
risks, by combining to aid each other. It an- 
ticipates the future and guards against the in- 
frmities of age or the calamities which may 
impend over those who are dependent. 

It is a step towards the abolition of poverty, 
a check to the hazardous speculations prompt- 
ed by the necessity of gain for the benefit of 
posterity, a grateful relief to homes saddened 
by worry and anxiety. 

It is identical in principle and actual func- 
tion with all forms of property insurance; 
every productive life as truly represents capital 
and property as does any other thing capable 
of money production; its loss is as truly a 
money loss to those who are dependent upon 
its earnings; it produce money in 
sowing wheat, making an engine, or writing a 
book, it has a distinct, measurable value, to be 
ascertained at any time by taking the present 
worth of what it earns combined with its chances 
or duration by the law of mortality. Time 
and money are capital; the latter of the rich, 
the former of everybody. 

Life insurance is a commodity that can be 
bought and It is, notwithstanding its 
beneficent and moral bearings, purely a busi- 
It has a value and, there- 
fore, is purchasable. It possesses intrinsic merit 
and therefore, is worth patronizing. It creates 
wealth on the instant, and for the noblest pur- 
be accumulated. 
It offers protection as well as savings bank 
advantages. It carries a risk safely which no 
man can safely carry himself. In a business 
light, therefore, life insurance is desirable, and 
pays the policyholder all it costs. Indeed, our 
best business men are our best insurers. 

Life insurance is now a recognized fact in 
our social and financial economy. It takes its 
place not only as a privilege, but as a great 
moral duty, so incumbent upon every one whose 
life is regulated by the dictates of conscience 
and common prudence, that any argument or 
appeal in its behalf would seem to be uncalled 
for. The following arguments, although pre- 
sented many times and perfectly familiar to 
the expert, may be of use to the beginner when 
he encounters a man who fails to keep the 
plainest of moral obligations by insuring his 
life, 

Probably nothing new that is true or true 
that is new can be said about this subject. 
Usually all men do not need to be instructed 
so much as to be reminded of what they already 
know. Few policies would be written without 
the assistant of agents; for although life in- 
surance is admitted to be a duty, no man vol- 
untarily insures his life; it is the agent who 
gets the business and not the company. 

It is a condition not a theory that confronts 
the man whose life is not insured. There are 


whether 


sold. 


ness transaction. 


pose for which wealth can 
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to Insure? 


hundreds of ways to explain away most the- 
ories; but the condition goes right on staring 
the subject in the face. The apathy to the 
security and comfort of one’s family which 
that man evinces who refuses to make this 
necessary provision is indeed hard to under- 
stand. If a man risked all else, it would 
scarcely be supposed that he would put the 
safety of his own flesh and blood in the balance. 
And yet, that is just what he does when he re- 
pels the efforts of the life agent. A little thrift, 
a little hoarding of the present means and it is 
done. This is the sermon, and the text is, 
“Now is the accepted time.” Do to-day as you 
would wish if to-morrow should not come. 

Precisely the motive to be urged in a given 
case cannot, of course, with certainty be speci- 
fied. Each agent must choose and use his own 
special argument. We know agents who very 
seldom use more than one, e. g., that of an 
investment. Others make the protection fea- 
ture a specialty. 

A wise agent will soon see which motive is 
most effective and use that. Business argu- 
ments will, as a rule, effect far more than sen- 
timents. In fact, the financial argument has 
largely taken the place of the religious one; 
the philanthropist of the past has emerged into 
the financier of the present. The argument 
that tells may, in many individual instances, 
be a very weak one in itself, but if it answers 
the purpose, it is everything. The agent should 
confine himself to a few strong points, and al- 
ways present them in words so clear that any 
one can understand them. 

If an objection is not started, do not make 
We can only hint how such may 
No possible 
objections of a valid nature can be brought 
against life insurance. None of them will bear 
examination. They are all founded in ignor- 
ance, prejudice, or misconception. 

Provision for one’s dependents should, ob- 
viously, be immediate. One to-day is worth 
two to-morrow. The old-fashioned slow way 
of “laying up something for a rainy day” has 


reference to it. 
be answered in a number of cases. 


proved itself wholly defective. 

Death does not wait for slow accumulations. 
Not one in ten thousand in the old way lays 
by a competence for his family. Life insurance 
is an immediate provision. In this respect it 
No other mode of accumulation 
It gives the certainty of an 
It secures 


stands alone. 
is equal to this. 
estate for the uncertainty of life. 
a fortune instantly, the moment a policy is 
made out and the premium paid. It possesses 
exclusively the power to create at once an 
adequate provision against the destitution of 
dependents in case of death. 

against fire. Why? 
your house or store may burn down. 
fire may ever happen, and so you will have 
paid a definite sum, year after year, for no 
return whatever, except the sense of security, 
“Very good,” you say; that is worth the out- 
lay. But apply this same reasoning to life 
You must die some day; there is 
A small payment annu- 
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Because 
But no 


You insure 


insurance. 
no contingency here. 


ally will absolutely secure your family against 
want or care when the inevitable hour comes 


to you. The longest life must have an end. 

Do you say you need all your earnings for 
the support of your family? True. But what 
will the family do when you and your earnings 
are cut off by the hand of death? Will they 
not then wish you had been insured, 

Men are apt to regard life insurance as a 
luxury to be indulged in after all the necessi- 
ties have been secured. Such a view of the 
matter is all wrong, and has often proved a 
serious mistake. 


Morat CLamM OF FAMILY 

A man has a duty beyond the grave. The 
moral claim of the wife and children to the 
protective care of the husband and father ex- 
tends beyond this life. For a family to be 
deprived of its natural guardian is a great 
affliction; but to be left destitute by the impro- 
vidence of that guide and protector fills the 
cup of bitterness. It is the Christian duty of 
every husband to make a competent provision 
for his wife—of a father for his children—and 
of a son for his aged parents. 

When indebtedness is urged as an objection, 
show its fallacy, e. g., thus: If you die with 
debts unpaid, where will your family be? If 
you insure and die, your creditors may be paid 
at once. Did you ever hear the assignee of a 
bankrupt blame him for spending money for 
a life insurance policy? 

If one says he is well off, show that the 
rich often become poor. No man is so fortu- 
nate as to be always successful. Mention cases 
that the man has known. Also urge that at 
his death the family would need cash in hand. 
Thus: It might take twelve, eighteen or twen- 
ty-four months for your executor to settle up 
your estate. Were you to die now, would 
they have enough ready cash left them tc live 
in the style they now live in, and meet the extra 
expenses incident to your decease? You think 
not. Then procure a generous life-policy, which 
would be immeditely convertible into money. 

It is no argument against insurance that a 
man can use his money more advantageously 
than the life company. For he assumes that 
he will live, he ignores the uncertainty of life 
and begs the question completely. Show that 
his may not be an average life as to duration; 
the life of any given individual is proverbially 
uncertain. The rate of morality is only certain 
with respect to a large number of persons. 
Ignorance relies on chance, intelligence on laws.’ 
The argument for insurance is not speculation, 
but prudence, benevolence, and the higher and 
better qualities of the human heart. 

Reasonable profit, with the other great ad- 
vantages of life insurance, satisfies reasonable 
men. A sharp eye can see both safety and pro- 
fit in many policies offered by the various com- 
panies. 

Sometimes scruples exist. Show 
that religion does not forbid, but enjoins, pru- 
dence. Scripture declares, “If any man pro- 
vide not for his own, especially those of his 
own house, he hath denied the faith and is 
worse than an infidel.” And this provision 


religious 








obviously should be made to extend (as it may 
by insurance) beyond the possible fall of the 
parent’s own life. It is not enough to feed 
his household daily while living, he is bound 
to see that the household loaf is not buried 
with the household head. The best promptings 
of a man’s nature, be he rich or poor, appeal to 
him to insure his life. Every consideration of 
love, devotion and religion urges him to insure 
at once, and place his family beyond the possi- 
bility of pecuniary suffering, arising from the 
misfortunes that accompany an untimely death. 


SHoutp Set House IN OrbDER 

Rev. Dr. Cummings of London, said: ‘The 
insurance of life is one of the most Christian 
things that I know; for what is it? It is tak- 
ing the load that would crush one family, and 
spreading it over twenty-thousand families; so 
that a mere drop lights upon each, instead of 
the overwhelming torrent falling upon one. 
It seems to me a beautiful illustration of bear- 
ing one another’s burdens. And, therefore, let 
every young man entering upon life, every 
head of a family, whether high or low, set his 
house in order so far as to insure his life.” 

Where doubt exists as to the safety of insur- 
ance, show that life companies have stood 
secure; that they cannot, if properly managed, 
fail; and that such companies thrive upon the 
ruins of other financial concerns; for by the 
mishaps of others, money is increased in value, 
and it is in money that these institutions deal. 
In times of commercial disturbances men rush 
into life insurance, thereby increasing the busi- 
ness of such institutions, and making it profit- 
able. 

The experience of the commercial world can 
point to no such permanency as is seen in life 
insurance companies, nor does any class of 
institution compare with them for stability, 
uniformity, safety and reliability. 

If its expensiveness is talked of, show that 
it is not an expense, but an accumulation. To 
talk of “expense” of life insurance as though 
the premiums paid in were lost, is a great im- 
propriety in the use of language. The pre- 
mium ona life policy is no more an expense than 
the payments a man makes for a farm, or for 
a certificate of stocks. It is an investment of 
a certain sum per annum, for which one re- 
ceives a certificate for a specified amount for 





the benefit of his heirs, with less risk, troul 


or expense than any other possible species of 


investment. It is no more an “expense” t 
a deposit in a savings bank. It is neither more 
nor less than an absolute sure investment of 
whatever you can, by a well-considered econ- 
omy, spare, in order to procure, upon the best 
terms, a sufficiency to support your family, or 
vour own old age. 

Whether regarded as a speculation, invest 
ment, or reversion, there is nothing which offers 
such a profitable and accumulative return for 
even small sums of money as a life insuran 


policy. 


Cost or Lire INSURANCE 


feo 
Ie 


But at any rate how little does it cost: li 
insurance, while always a sure and simple anti- 
dote against poverty, its cheapness is affected by 


delays, which year by year increase the uncer- 
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tainty of life, and compel a proportionate ad- 
vance in the rate of premium to be paid. Ten 
cents a day amounts in one year to thirty-six 
dollars and fifty cents. This sum would secure 
a life-policy for a man aged twenty-one of 
about $2000. Will not the income be used up, 
So that what is put in here is so 
There are idle pleasures which 


anyhow? 
much gained. 
are daily indulged to excess, that might be 
abridged with advantage to health, and even 
comfort, without in any way infringing upon 
the enjoyments of home; while wife, family 
and friends would esteem a policy the more 
that was purchased in a spirit of self-denial. 

Another objects: I am a young man; there is 
time enough yet. If you consult your true 
interests, you will commence the exercises of 
prudence and forethought while you are young. 
The investment of a portion of your earnings 
in a life policy now will tend powerfully to 
cultivate those qualities. Those whose good 
opinion will be of great value to you will 
esteem you more highly if they know that you 
have thus early obtained insurance on your 
life. 

You can now take a policy at a yearly rate 
of premium extremely low, and which will 
never be increased; whereas with every year 
of advancing age the rate of premium advances; 
besides, if you are now in good health and 
young, you ought to avail yourself of the op- 
portunity, lest by waiting a few years some 
disease may fasten upon you, which, though not 
fatal may prevent your getting insurance on 
vour life. Urge immediate action lest it be 
lamented when it is too late. 

The risk from the uncertainty of life may 
be urged. Two hundred and sixty-nine men 
in one leading company died within one year 
after insuring. Of these, four cases matured 
within twenty-four hours, twenty-one within 
the first month, and sixty-seven were reported 
and paid within the first quarter of the year. 

These illustrations of the uncertainty of life, 
even among those who give the best promise 
of a lengthened career, are all the more strik- 
ing in view of the rigid administration of the 


I During 


medical department of this company. 
the same year the number of applicants rejected 
because of failure to come up to the standard 
was 10,395, the ratio of declination being over 
twelve per cent. Thus, to the lesson given of 
the uncertainty of life is added the lesson of 


the danger of action delayed to a period of 
uninsurability, and consequent loss of the ad- 
vantages that result from timely recourse to 


he insurance system. 


Goop Heattn A Poor ARGUMENT 
Does present good health assure you of an- 
other year of life? How many of your ac- 
quaintances, with constitutions as good as 
1? 


vours, have suddenly sickened and diec Is 


is it safe, to presume on length of days, 


and delay providing value while the standard of 


to-day cannot measure that value but for to- 


lay? It is wisdom not to delay protecting the 


Urge that one knows all this—must admit 
it: and should act on it. Put the case thus: 


The chance of your dying within the year is 


26 


Thursday 


two per cent, while the chance that your dwelj- 
ing will burn within the year is less than a 
quarter of one per cent. There are, therefore 
eight chances that you will die within a week 
to one that your house will burn within the 
same time; yet you will hasten to insure the 
latter, and be perfectly indifferent to the for. 
mer. 

Another says: I'll do it next year; it wil] 
cost me no more then. Are you sure if alive 
that you will then be in sound health? Wee 
life is not only very uncertain, but equally so 
is your continuance in sound health. Although 
you may be alive next month or next year 
yet if your health has been seriously. impaired, 
you cannot get insurance on your life, however 
anxious you may then be to do so. 

Another objects: Is it not all gambling? 
Must we not all die? 
vision against sickness? Do you not take 
precaution to vourself from 
Does the fact that you must die make 
On the 
contrary, are you not charged by every dic- 


Do you make no pro- 
every protect 
disease ? 
it improper to provide for that event? 


tate of duty and religion to do so? 

We do not propose to insure you against 
death, but to give vou the advantage of the 
average mortality in several thousand lives by 
the payment to your representatives of the 
amount insured in the event of vour early 
decease. To fully appreciate the great princi- 
ple of life insurance, we should rebect that the 
average duration of human life in the civi- 
lized world does not exceed a period of thirty- 
three years. Infancy, youth, manhood and 
decrepitude have but this short average exis- 
tence; for although numbers attain the scrip- 
tural age of “three score years and ten,” a far 
greater proportion succum) in early manhood to 


the universal penalty of death. 


FEAR OF EXAMINATION 

I don’t care to undergo 
What good 
objection can you have? If you are in good 
health 
to that effect. If disease has commenced its 
itution, you 


Still another objects: 
an examination by the doctor. 


you will be encouraged by an assurance 





insidious inroads upon your con 


will certainly be the better prepared to protect 


yourself, if correctly advised as to its nature. 


A thorough examination hy an eminent medi- 
cal man without any cost to yourself must in 
any event be a great advantage to vou. Many 


men have had distressing fears as to the state 
of their health dispelled by such examinations, 
while many have received suggestions and cau- 
tions which have put them on their guard, and 
tended to lengthen their lives. 

\nother says: My wife objects. She does 
not realize as she must upon calm reflection, 
that the relief from anxiety as to your family 
is much more likely to lenetl life than to 
If she will but consider your best 


en 
shorten it. 
as well as her own and her children’s 

Hundreds of 


interests, 
she will desire you to insure. 


widows are living comfortably, with means to 
support and educate their children, by the funds 


derived from a policy on the life of the hus- 
band, who without it would be utterly destitute. 

Everywhere are to be seen in the widow’ 
garb, those who can testify to the hard lot of 
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destitution. Wives should be the special pat- 
rons and advocates of such an institution, it 
is especially for their benefit. And yet, often- 
times women are less favorable to it than men. 
Many a wife absolutely opposes the husband’s 
getting a life policy. Others are indifferent to 
it. We would like to remind such wives that 
multitudes of their number are suffering to- 
day from just such indifference or opposition, 
ae. perhaps, foolish superstition. Multitudes 
will be sorry for it but once, and that is al- 


ways. 


BusINESS EMBARASSMENT 

“My affairs are too much 
embarrased now. When I get my _ business 
into shape I can afford to insure my life and 
will attend to it.” 

The advantage of life insurance to persons 
situated as you describe yourself to be is most 
manifest. You have a business or property 
now which you deem to be of considerable 
value to you, but it is encumbered with debts ; 
perhaps it is a mortgage on your house or 
farm, which is due, or soon to become due, and 
you feel unable to divert one dollar from your 
capital or earnings till that debt is paid and 
the property is relieved; or you may owe busi- 
ness debts which are pressing, but which you 
have ample means to pay, and leave you a 
handsome surplus, if health and life are spared, 
so that you can manage the business with your 
usual care and judgment. Now suppose you 
are suddenly arrested in the midst of your 
work and hurried to the grave, as so many have 
been under similar circumstances, what is to 
become of the farm, the house, the business? 
Who can gather up your scattered means and 
mortgages, or other debts, as you 
would have done? Many instances may be 
cited where’ a small amount invested in life 


Still another says: 


pay the 


insurance has saved many thousands to the 
family of the insured. 

Experience has proved that the stability of 
fortune is as uncertain as the duration of life. 
It is impossible for an individual to calculate 
upon the future. The same law of averages 
which has lifted Life Insurance to the stability 
of a science, establishes the insecurity of com- 
mercial pursuits. To one success there are 
scores of failures. Statisticians assert that 
during the past thirty years only three out of 
one hundred merchants have acquired an inde- 
In our present era of driving com- 


he feverish wear and 


pendence 
petition, enormous risks, t 
tear of the nerves and sinews of life, the dan- 
ger is sensibly increased. Not one man in two 
hundred retires wealthy from business. Nor 
are the experiences of men engaged in indus- 
trial avocations, the culture of the soil, or in 
the carrying trade, anywise dissimilar; while 
the impossibility of accumulating property upon 
a salary has grown into a proverb. Is it not 
Wise, then, to place a small sum where it is as 
far removed from the possibility of loss as 
any investment can be? 
Life insurance has two features :—heneficence 
and self-protection. As to the latter, it is 
found in a bond, endowment, or other form 


of policy, hy which one secures a certain sum to 
be paid to himself at a given age, if he lives 
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to be paid 
In this way, pro- 


to that age, or if he die earlier, 
when he dies to his heirs. 
vision is made for a time when one’s energies 
fail, and he may need money rather than be 
called upon to pay it out, as on a life-policy. 

Affection for one’s family is a strong motive. 
Find out the particulars as to the wife, or chil- 
dren, and appeai to the wish to protect them. 
If a wife devotes her energies to the comfort 
and happiness of her husbard, is he not bound 
to return her devotion, by using some portion 
of his income to secure her a pecuniary resource 
in case of his death? Don't wait. Procrastina- 
tion destroys opportunity. 

It is a political and social duty to insure. 
The universal practice of life insurance would, 
unquestionably, do more than any other avail- 
able measure to remove the evils of poverty— 
suffering, ignorance and crime—to make life 
itself happier, the aggregate 
prosperity of the community greater. 

Refer to its influence upon social life; the 
and the 


longer, society 


solidity it imparts to all institutions; 
protection it affords to industry and labor. 
Resides this, no person has a right to expose 
his family to the necessity of public support. 
It is a wrong to the public. By this means, 
too, one can be in a condition to have his debts 
paid. 

The best part of a man’s estate is that which 
quickest when 
quire ready money. The life insurance policy 
soonest, and with the least trouble, produces 
cash in the greatest of all emergencies, death, 


materializes emergencies re- 


so that, however rich, or in whatsoever cir- 
cumstances a man may be, an insurance policy 
is his best investment. 


\ Goop INVESTMENT 
Very few investments are as profitable as 
this. Show that many shrewd business men 
go into life insurance merely because it is a 
good operation. They say, it is the best invest- 
ment they can make; because it combines the 
advantage of a life insurance, a savings bank 
and a safe investment. One wealthy man is 
known to he insured to the amount of over 
$1,000,000. 

Show how many a valuable business has been 
sacrificed by the inability of a widow to wait 
until 
lv money being required. 


a fair price could be obtained, owing to 


res 
Show how valuable a policy 


becomes at a 
time of pressure as collateral security. 


I Also, 
how one can provide for his old age and for 
his family at the same time—the two objects 
from day to day— 
If he 
firm, point out the value of 


in life for which he labors 
by taking an endowment policy or bond. 
is a member of a 
policies paid for from the business funds on 
the lives of the partners, thus securing a safe 
portion for the widow of the deceased partner 
without crippling the business for those who 
shall be the survivors. Well-to-do is the 
daughter of foresight 

[The foregoing are extracts from the book, 
“The Art of Canvassing,” by William Miller, 
published by The Spectator Company. The 
book is an excellent one for study by indus- 
trial life insurance agents. Copyrighted. ] 
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METROPOLITAN ITEMS 


Four New Districts Created in 
January 





NEW YEAR BRINGS MANY CHANGES 


Leaders in the Field in Ordinary and Indus- 
trial—St. John, New Brunswick, Leads 
Other Districts 


Metro- 
politan Life Insurance Company has created 
four new districts—one in the Great Western 
territory, one in the Middle Atlantic territory, 
and two in the Empire State territory. George 
W. Fash, manager of the Hoboken, N. J., dis- 
trict, was transferred, December 31. 1923, to 
the new district of Englewood, which was 
created by a division of the districts of Union 
Hill and Hackensack. The vacancy left by 
Manager Fash’s transfer was filled by the pro- 


During the month of January the 


motion of Samuel Schultz, an assistant man- 
ager in Jersey City, who became manager of 
Hoboken, January 7. 

In the Great Western territory a new dis- 
trict was created in Chicago, to be known as 
Jackson Park, and Lawrence J. Larson was put 
in charge as manager early in January. Mr. 
Larson was transferred from Auburn Park, Ill. 
and the vacancy there was filled by the promo- 
tion of Martin T. Navin, formerly assistant 
manager of the Englewood, Chicago district, 
January 21. 

Long Island City district, N. Y., in the Em- 
pire State territory, has been divided and two 
new districts formed. to be known as Astoria 
and Elmhurst, L. I. 
of the Nyack district, was transferred to the 
February 4, and James F. 
Irving transferred from Long Island City to 


George B. Knorr, manager 
\storia district, 
Elmhurst. The vacancy created in Long Island 
City was filled by the transfer of Charles E. 
Bartlett, from Plattsburg, N. Y., February 4, 
and Walter Brooks, assistant manager in Long 
Island City, was promoted to be manager of 
Other changes in the 
Early 


in the month of January, Michael O'Malley, 


the Plattsburg district. 
Kmpire State territory were as follows: 


who was then manager in Long Island City, 
N. ¥4 T succeed 
IN. OFS 


Irving, manager in Tarrytown, 


was transferred to Flatbush, 
fC. Staniland, transferred to Senec: 
and James F. 
was transferred to Long Island City, and later 
was sent to the new district of Elmhurst. The 
managership of Tarrytown was given to John 
A. Watchorn of Seneca, N. Y., who was suc- 
ceeded by F. C. Staniland. When George B. 
transferred from Nyack RAN a 
L. J. Zittler, assistant n 
the Stuyvesant Heights district, was promoted 


Knorr was 





February 4, 


to be manager in Nyack. 

In the Southern territory, Philip 
Norfolk, Va., 
place was filled hy the transfer of John M. 
Maukert from Columbia, S. C., January 7 
James R. Roseberry, manager of the Claremont, 
Md., district. was transferred to Columbia; 
Maurice H. Cooper, manager, Danville, Va., 
was transferred to Clarement, Md.; Fletcher 





: * ere 
racrianas and | 
resigned, and nis 


manager of 
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MEN 


WHO 


THINK 


they are built for speed and endurance 


and can qualify for general or state agency 
work, will find it to their advantage to 


communicate with 


THE LIBERTY LIFE 
INSURANCE COMPANY 


Liberty Life Building, 


Topeka, Kansas. 


Thursday 


























THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 


A practical treatise onJthe computing of 


FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system. 

Cloth Binding, 200 pages 


Price, postpaid, $4 
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A GROUP OF 


Life Insurance Leaflets 


The Spectator Company offers for sale to the life 
insurance community the following attractive and 
compelling leaflets. Each one is full of emphatic 
arguments on the benefits of life insurance and makes 
direct appeal to both men and women in all walks 
in life. These leaflets are sure producers of good 
business results. 

Prices at which the leaflets can be supplied: 
Robbing Yourself. 

Showing the Advantages of Saving vs. Wasting, 
Per 1,000, $20; per 500, $12; per 100, $3. 
Take Notice. 
[emphasizing the importance of paying premiums 
promptly. 
Per 1,000, $20; per 500, $12; per 100, $3. 
The Unexpected Always Happens. 
It is like reading news from the seat of war to read 
the list of victims of sudden death and accident. 
This leaflet can be used to advantage by agents 
of both life and accident insurance companies. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Are You a Woman? 
If so what do you do with your money? 
Per 1,000, $20; per 500, $12; per 100, $3. 
Too Busy. 
An effective reply to the claim often made of 
being ,too busy to consider life insurance. 
Per 1,000, $20; per 500, $12; per 100, $4. 
Caution to Policyholders. 
A strong and lucid argument for keeping policies 
in force. 
Per 1,000, $20; per 500, $12; per 100, $3. 
Up Against It. 
Forcibly illustrating the misfortunes of many 
former well-to-do capitalists and business men. 
Per 1,000, $10; per 500, $7; per 100, $2. 
It Helps You Along. 
A strong appeal to the uninsured and the under 
insured. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
What Holds You? 
Sets forth the advantages of life insurance agency 
work as a career for young men. 
Per 1,000, $15; per 500, $10; per 100, $2.50. 
A Legacy For You. 


Unique life insurance leaflet in which Limited 

payment endowment and income insurance are 

presented in a novel way. Fine business getter, 
Per 1,000. $20; per 500, $12; per 100, $3. 

On leaflets selling at $20 per thousand, the inscrip- 
tion of company or general agent will be printed 
without extra charge. On leaflets selling at less than 
$20 per thousand $5 extra will be charged for inscrip- 
tion. Sample copies of any or all these leaflets will 
be sent on receipt of ten cents each. 

Mail 90 cents and sample copies of the whole 
series (10 leaflets) will be sent to you. 


THE SPECTATOR COMPANY 


135 WILLIAM STREET 
Insurance Exchange NEW YORK 
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C. Benton, manager of Lynchburg, Va., trans- 
ferred to Danville, Va., and William E. Snead, 
assistant manager in Richmond, Va., was pro- 
moted to be manager of Lynchburg. And in 
the same territory a new manager was ap- 
pointed to the district of Wilmington, Del., Jan- 
uary 14. This was Vincent Saccardi, formerly 
assistant manager of Jamaica, New York, who 
thereby received promotion. 

In the Southwestern territory there were a 
few changes. Harry Hardt, assistant manager 
of the Carondelet, Mo., district, was promoted 
to be manager of Wichita, Kan., to succeed 
Owen T. Bennett, resigned. Two managers 
changed their districts, Michael Byrne of 
Moberly, Mo., going to Springfield, Mo., and 
Martin V. Joyce of Springfield going to Mo- 
berly, January 7. 

William G. Kelly, manager of the Spring- 
field, Ill., district, resigned on account of ill 
health, and was succeeded by Arthur L. Whad- 
cock, promoted from assistant manager at 
Alton, Ill, January 7. John McPartlin, man- 
ager of the Portsmouth, Ohio, district, resigned 
and was succeeded by Edgar B. Wycoff, for- 
merly manager of the Scioto, Columbus, Ohio 
district, January 14. In the New England ter- 
ritory one manager had to resign on account of 
ill health and was succeeded by John P. Kier- 
nan, assistant manager, who thereby earned 
promotion. He was made manager of New 
Britain, Conn., to replace John J. Sheehy. In 
the Middle Atlantic territory, the death of G. 
W. MacIntyre caused the transfer of Frank 
McAnnally, manager of Millville, Pa. 
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Life Insurance Company of Virginia Field 
Changes 

The following promotions and changes are 
announced by the home office of the Life In- 
surance Company of Virginia in its industrial 
department : 

Traveling Inspector S. W. Huxford made 
manager of the Cincinnati, Ohio, district, which 
was opened in January. Assistant District 
Manager C. T. Cannady of Wilmington, N. C., 
promoted to traveling inspector, succeeding Mr. 
Huxford. 

Assistant District Managers A. F. Mc- 
Daniel of Birmingham and L. H. Farmer of 
Newport News, Va., transferred to Cincinnati, 
Ohio. 

Agents L. H. Farmer, Newport News, Va.; 
P. S. Hammett, Birmingham, Ala., promoted 
to assistant district managers and transferred 
to Cincinnati, Ohio. Agent M. V. Taylor, Nor- 
folk, Va., promoted to assistant district man- 
ager. Agent J. M. Hicks. Newport News, Va., 
promoted to assistant district manager. Agent 
B. J. Murray, Birmingham, Ala., promoted to 
assistant district manager. Agent R. R. 
Hudson, Wilmington, N. C., promoted to assist- 
ant district manager. Agent D. E. Leary, 
Washington, D. C., promoted to assistant dis- 
trict manager. 

J. H. Duncan of Rock Hill, S. C., becomes 
connected with the company as assistant district 
manager. Mr. Duncan was formerly an agent, 
but resigned some time ago. 

Assistant District Manager J. W. Collins of 
Washington, D. C., has resigned. 





JOHN HANCOCK NOTES 





Leaders for 1923 Listed—Race Close 





RECORD OF $573 GROSS INDUSTRIAL 
INCREASE 





Michael Mitchell, New York Assistant, 
Writes Over $1,000,000 Ordinary 





The race for leaders for the twelve months 
of 1923 is over and those who kept well up in 
the lead appreciate that there was always some- 
one at their heels. 

In weekly premium increase, Assistant 
Superintendent J. J. Kelly of Philadelphia 
romped home with colors flying. Not only did 
he lead in his class but his total figure reached 
$573.00 gross increase, the largest ever ob- 
tained by a John Hancock assistant superintend- 
ent. 

Assistant Superintendent William K. O’Con- 
nor came in second, and a close second, afford- 
ing Mr. Kelly a hard race. 

Michael Mitchell, assistant superintendent of 
New York, with a production of $1,010,000, led 
the company on gross ordinary issues. This 
is the second successive year in which he has 
achieved the distinction of exceeding a million 
production. Assistant Superintendent A. G. 
Perry of Boston was second, with a production 
just over the million mark and no “not-takens.” 

Assistant Superintendent John Q. Johnson 
of Brooklyn was the leader in A. F. produc- 
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HOW TO SELL INSURANCE 





A Thousand and One Hints 











BY THE LATE WILLIAM MILLER 


Formerly superintendent of agencies of a large life insurance company 


This is one of the most instructive little works for canvas- 
sers in the life insurance field, and it has proved its worth 
by passing through nine large editions. A reprint of the 
eighth edition of this book has been issued by The Spectator 
Company, and its lessons are just as valuable to-day as when 
first penned. ‘Thousands of agents throughout the country 
have learned their first steps in life insurance canvassing 
through the medium of this book, and what it has done for 
them it will do for others. 

The major portion of this book consists of suggestions as 
to the best methods of success in writing business; what 
occasions should be sought and what avoided for a presen- 
tation of the subject of insurance; what to do and how to 
do it; in short, how to get at a man and secure his application. 
The book is written in a plain, straightforward manner, 
free from technicalities, and is valuable alike to the raw 
recruit and the veteran. 

The Eighth Edition of THE ART OF CANVASSING is 
most handsomely printed and bound in red flexible binding, 
the size being convenient for the pocket. 

Prices: 
Single Copies - - - - - = $2.00 
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CHICAGO OFFICE 135 WILLIAM STREE1 
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TO AGENTS OF 
INDUSTRIAL LIFE INSURANCE COMPANIES 


This work, prepared by a manager of wide 
activities in the industrial field, shows through 
a series of conversational talks how an agent 
should start his canvass, keep up collections 
and overcome objections to a proposition for 
industrial life insurance. 


Price per copy, cloth bound, $1.00 


Special prices quoted on large quantities. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 
INSURANCE EXCHANGE 








By 
W. Meador 


135 WILLIAM STREET 
NEW YORK 














tion during 1923. He also made an enviable 
record in ordinary with over half a million 
production, and in weekly premiums with 
$322.00 increase. 

Agent Paul C. Millmaggi of Providence led 
the weekly premium organization with an in- 
crease for the year of $132.76—the largest ever 
made in any one year by a John Hancock agent. 
J. J. Vogel of St. Louis and Hyalmar Johnson 
of Cambridge were second and third in this 
race respectively. 

Agent Nathan Langberg of New York for 
the third successive year finished first in the 
agents race for ordinary production. A. J. 
Jehle of Detroit was second and W. Phillips 
of Boston was third. 

P. P. McConville of Brooklyn led the field 
in the a. f. division for the year, and it is no 
mean compliment to him that the home office 
attributes his success to his thorough knowl- 
edge of contracts. In this division, L. Repeta 
of New Bedford finished second and A. Ur- 
banek of Lowell came in third. 

For the detached superintendents, Assistant 
Superintendent Ewald Knebel of the Bristol 
detached office, under New Britain, entered 
both the weekly premium, gross ordinary, and 
a. f. issues races, and with an enviable stride 
finished first in both divisions. He and his 
staff of seven agents succeeded in eclipsing his 
previous records, which they did with $340,500 
ordinary and $262.50 industrial. 

There were many who came in neck and 
neck in the races for business, and there were 
many who finished but a head in the lead. 
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During the year, the record for weekly 
premium increase was broken with an aggregate 
of $63,715.58. Seventeen agencies made over 
$1,000 weekly premium increase and 36 issued 
over $1,000,000 ordinary. 

Agents Aaron Weinberg, Boston; Elmer De- 
szendeffy, New York; Penzick, of Brooklyn, 
and James A. LaGrutta of New York have 
qualified in the $150,000 class. 

The following agents have been promoted 
to the position of assistant superintendents in 
the districts of their service: Raymond J. Ca- 
hill, Chicago; Frank Bertuccina, Chicago; 
Francis P. Clish, Boston; Aaron Weinberg, 
Boston; Frank W. McMaster, Camden, N. J.; 
Sigmund Horowitz, New York; Elmer 
Deszendeffy, New York; Frank Reynolds, 
Springfield; Jcseph: A. Berriault, Taunton; 
Richard H. Snow, Framingham, and John A. 
Short, Yonkers. 

On account of ill health, Superintendent 
Richard J. King of Trenton and Superintend- 
ent Cornelius F. Lynch of Orange, N. J., have 
just been compelled to resign their positions, 
although it is expected that they will stay in 
the service of the company when their health is 
restored. 

Frank B. Graham, formerly assistant 
superintendent at Philadelphia and for more 
than twenty-five years continuously in the serv- 
ice of the company, has been selected as 
superintendent of the Trenton agency. Mr. 
Graham has a most favorable record as a pro- 
ducer in addition to being a good executive. 

Assistant Charles Miller of the New York 
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agency has been promoted to the superintend- 
ency at Orange. Mr. Miller also has estab- 
lished enviable records in production and or- 
ganization work. 

Virginia Company Agents in Session 

The Life Insurance Company of Virginia 
held its annual stockholders’ meeting in Rich- 
mond, Thursday, January 31. All of the 
present directors were re-elected to serve an- 
other year, as were the present officers. 

The company’s Hundred Thousand Dollar 
Club will met in Jacksonville, Fla., Thursday, 
I‘riday, and Saturday of this week, with the 
largest attendance of field men in its history 
present. John Antrin, the company’s general 
agent at Roanoke, Va., is president of the club, 
and will preside at the business session today. 
Friday and Saturday will be devoted to 
pleasure. W. L. T. Rogerson, vice-president: 
E. D. Harris, assistant vice-president; John 
Sidney Davenport, Jr., actuary; F. E. Hall, 
superintendent of ordinary agents; R. B. Peg- 
ram, E. A. Crawford, and Frank Orgain, 
supervisors; Dr. George C. Hall, medical 
director, and Powhattan Breeden, Jr., auditor 
of the ordinary department, represented the 
home office at the meeting. 


—The Stratford Lee Morton Agency of the Con- 


necticut Mutual Life Insurance Company held its 


annual meeting at Hotel Statler, St. Louis, on Satur- 
day, February 2, and was addressed by William P, 
Barber, Jr., of Ilartford, assistant actuary of the 
company and Byron Moser, president of the Security 


National Bank. 








THE GLOBE MUTUAL LIFE | 
INSURANCE COMPANY 


THE ART OF SELLING 





OF CHICAGO 








PROGRESS OF THE GLOBE 
ist SIX MONTHS 1923 
Over Same Period of Last Year 


GAIN IN INSURANCE IN FORCE........ 71 PER CENT 
ee 43 PER CENT 
Germ Sl INTMONST........c<sccccesec 25 PER CENT 
PSI TOE POORER... <6 iso s6ccusiccccscds 24 PER CENT 


Averag2ain In All tems 41 Percent 


ALL THESE ITEMS AND AVERAGE OF ITEMS ARE 
VERY MUCH HIGHER THAN THE AVERAGE GAIN 
OF ALL LIFE INSURANCE COMPANIES IN THE 
UNITED STATES COMBINED, according to the last 


report published. 
T. F. BARRY, President. 











A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 


sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 William Street 


Chicago Office 
New York 


Insurance Exchange 
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WESTERN UNION LIFE 


Licensed in Connecticut, Califor- 
nia, Colorado, Indiana, Illinois, 
Iowa, Idaho, Kansas, Minnesota, 
Missouri, Montana, Nevada, New 
Jersey, North Dakota, Ohio, Ore- 
gon, Pennsylvania, South Dakota, 
Utah, Washington and Wyoming. 
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TRUE UNCAPHER 
Vice-Pres. and Gen. Mer. 








THE PRUDENTIAL INSUR 
ANCE COMPANY OF 
AMERICA 


Pioneer Industrial Company Sets Ex- 
ample of Thrift by Economy in 
Management 








CONSERVATION OF BUSINESS A 
PROGRAM 





Assets Exceed Billion-Dollar Mark—Gains 
in Volume of New Business—Health 
and Welfare Work 





The annual record of the pioneer industrial 
insurance company of America is always an 
interesting subject of review. The Prudential 
Insurance Company of America, with home 
office in Newark, N. J., in its annual report 
presented as of December 31, 1923 showed a 
remarkable increase in insurance in force, both 
industrial and ordinary. The company has 
maintained a consistent policy of using every 
means of preventing lapses of industrial poli- 
cies particularly, resulting in substantial gains 
in outstanding volume during the past few years 
when the new issues have been exceedingly 
large. 

In his annual report to the directors, Presi- 
dent Edward D. Duffield commented on the 
record of the agency force in reducing the 
lapse rate, adding that the company’s practice 
of compensating agents on the basis of busi- 
ness saved and on reduced expenses has in no 
small degree aided in materially reducing can- 
cellations. 

\s to the financial standing of the Pruden- 
tial, it is of interest to note that admitted 
assets now exceed one billion dollars, the exact 
figure being $1,039,412,823, an increase during 
the year of $133,015,508. Income from all 
sources amounted to $306,777,110, an increase 
of $45,640,625 over the amount reported in 
1922. Reserves on policy accounts were in- 
creased during 1923 by $122,432,358 to $037,- 
697,601. Surplus, including capital stock, 


amounted to $45,337,318 at the end of 1923. 

In the year just closed Prudential agents 
issued, revived and increased 3,090,812 indus- 
trial policies for an aggregate of $830,426,932, 
anu ordinary insurance amounting to 
$640,026,204, the total new business including 
both ordinary and industrial revivals and in- 
creases being represented by 3,457,942 policies 
for $1,470,453,136, an increase in the amount 
paid for in 1923 over that of 1922 of $159,- 
411,253. Payments to policyholders in 1923 
aggregated $110,316,885, of which $34,652,416 
was the sum paid for dividends to reduce the 


for 


cost of insurance. 

Death claims, endowments, and disability 
claims accounted for $62,416,670, while surren- 
ders totaled $12,831,682, the amount paid in 
annuities being $416,117. Total premium re- 
ceipts were $254,116,840, income from all other 
Disbursements for 
Among 
that of 
$6,274,- 


sources being $52,660,261. 
all purposes amounted to $180,164,183. 
the items of expenditure recorded is 
taxes and license fees, amounting to 
250. 

As illustrating the transactions of The Pru- 
dential in 1923, a few of the leading items 
from the statement are exhibited herewith: 

Admitted assets ......... $1,039,412,823 
Increase in year 133,015,508 
Surplus including capital 


Nie Ww a crncswra cde nes 
Income 
Premium Receipts: 


Industrial 


QEGINAEW -2c/cnirtiw oa ases3 98,191,987 
Total cies ovaacc. S254, 110,840 
Other sources... <6 +64. 52,660,261 
Total Income ...... $306,777,110 


Death claims, endowments and 
GAD cscecccassvaoeaveny 
416,117 

34,652,416 


12,831,682 


ARMIES cc cs ociereweuctnes es 
Dividends 


Surrender values 


Total paid policyholders......... $110,316,885 
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Total Disbursements ........ 180,164,183 
Income: laid - BY: cscs cnconsens 126,612,927 
New business, including revivals and in- 
creases : 
Industrial ..3,090,812 policies for $830,426,932 
Ordinary 367,052 policies for $635,757,315 
Total 3,457,864 policies for $1,466,184,247 
Insurance in force.......... $7,137,083,391 


The management of the Prudential is to be 
congratulated on its wonderful record of con- 
servation. It appears from President Duffield’s 
report that 172,679 more policies were kept in 
force than in 1922, although there was a much 
larger number of policies outstanding in 1923 
than in 1922. The industrial expense rate is 
considered the lowest of any company writing 
that class of business, the rate showing a steady 
downward movement during the last three 
years, so that the rate now compares favor- 
ably with that of the ordinary department. 

During 1923 the Prudential made mortgage 
loans amounting to more than $138,824,000, 
the total amount invested in this class of invest- 
ment being $400,000,000 represented by more 
than 61,000 loans. Over 10,500 loans were 
made on private dwellings alone in 1923, thus 
indicating a very direct service toward the 
relief of the housing shortage. 

The Prudential maintains a restaurant ser- 
vice for the benefit of home office employees, 
staff group insurance and other services for the 
working forces both in the office and field. 

The program of the Prudential as advocated 
by its president is to maintain a substantial 
volume of new business at a reasonably low 
expense margin. “Conditions may arise,’ he 
said in his report, “which will prevent our ob- 
taining such results in both production and 
conservation, but we believe that we should 
adhere firmly to the principle of reducing can- 
cellations and expenses, even if it should result 
in a diminution of new business. Our policy 
should always be to work for a definite ‘reduc- 
tion in expense ratio and then procure as much 
business as that ratio will permit” The constant 
following out of this principle is one of the 
reasons for the great success of the Prudential. 
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| PAN-AMERICAN LIFE INSURANCE COMPANY | 


NEW ORLEANS, U. S. A. 





FINANCIAL STATEMENT DECEMBER 31, 1923 








ASSETS LIABILITIES 
lS ae ST Reel by a ony oc A $ 90,370.84 Legal Reserve..........0.02+.00.+. $00,453, 845.46 
First Mortgage Loans on Real Estate. 6,634,646.75 Death Claims Reported; Proofs In- 

a ect ai Idella se kOe 2,920,258 .43 WS 8 seis tre cewd anes 258,762.12 
a het edad de i bg. dhang GA 800.00 Reserved for Tames... .....<.06 00+ 65,521.82 
Policy Loans & Liens. .............. 1,736,718.49 Bills, Accounts, Medical and Inspec- 
Pipesmmen Notes. 2... 6 5.55 c ce snes 250,601 . 94 tion Fees Due and Accrued........ 11,444.70 
Cash in Office and Banks............ 441,817.06 suspense Accommt. .......6.6..c0085 5,858.68 
Accrued Interest... .........s0c0000% 261,407 . 94 Premiums Paid in Advance.......... 10,506.30 
Net Uncollected and Deferred Pre- Interest Paid in Advance............ 41,985.94 
Ee taht hincle tre sched seu 8 3 286,019.99 Reinsurance Companies’ Reserve Ac- 
Due from other Companies for Death RE SOC Fe en Ne ren 68,367.58 
Claims on Re-Insured Policies...... 80,800.00 Miscellaneous Liabilities............. 66,331.65 
Miscellaneous Assets................ 22,421.44 Surplus Apportioned for Contingencies 35,884. 12 
Surplus for Protection of Policyholders 
Net Admitted Assets................ $12,725,862.88 Over All Linhbilities........ 00.5%; 1,705,354. 51 
$12,725,862 .88 
OE OT ET Te en? $1,000,000.00 
Insurance Outstanding (Paid For Basis)................ 108,687,711.00 
Wend Aembbted Asoots........ 5. icc ccc cect cccccseces 12,725,862.88 
SS EEE LOE LETTE CLOT OTE T TT TROT OD 10,455,845.46 
Assets in Excess of Liabilities for Protection of Policy- 
ee re eee her ree ee eee ee ee ny 1,705,354.51 

















Established 1869 


U. S. Branch 1892 


LONDON GUARANTEE AND ACCIDENT COMPANY, LTD. 


of London, England 
31st Annual United States Branch Statement, December 31st 1923 


ASSETS 


Government, State, Municipal, Rail- 
road and Public Utility Bonds. . . ..$13,027,460.74 


al a nk carising einen tern“ 17,600.00 
a 600,000.00 
First Mortgages on Real Estate...... 35,850.00 
Cash on Hand and in Bank.......... 880,475.69 
Interest Due and Accrued........... 189,083 . 68 


Premiums Not Over Three Months 
Due in Course of Collection........ 
All Other Assets.................... 


3,426,755 .78 
308,471.03 





$18,485,696 .92 


DEPOSITED WITH INSURANCE DEPARTMENTS AND UNITED STATES TRUSTEE, 


LIABILITIES 
Claim Reserve: 
Compensation and Liability Depart- 
ments (As required by Insurance 
Department of New York)...... $5,635,817. 12 


Credit Department... .........54.. 339,796.87 

All Other Departments............ 949,769.12 
Reserve for Unearned Premiums..... 6,223,445. 20 
Moserve tor TAS... ss c40ccseccsans 500,000. 00 
Reserve for Commissions and All Other 

| err ay ee 1,198,448 . 94 
Voluntary Additional Reserve for Con- 

ee Terre Pre 1,000,000. 00 





$15,847,277 . 25 


SURPLUS TO POLICYHOLDERS......... 2,638,419.67 





$18,485,696 . 92 


$13,362,725.91 





Writes: Workmen’s Compensation, Employers’ Liability, General Liability, Workmen’s Collective, 
Elevator, Teams, Plate Glass, Automobile Accident, Health, Credit, Burglary, Boiler, Flywheel, 
Engine, and Electric Machine Insurance. 


C. M. BERGER, UNITED STATES MANAGER. | 
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STANDARD LIFE CHANGES 


St. Louis Company Reorganizes Agency 
Department 

Sr. Louis, Mo., February 9—The Standard 
Life Insurance Company of St. Louis has an- 
nounced several important home office changes. 
W. K. Whitfield, vice-president and general 
manager, who had been officially in charge of 
the company’s agency department, has been 
superseded by President J. R. Paisley. Mr. 
Whitfield will devote his entire time to his 
duties as general manager, particularly the 
company’s investments. 

David W. Hill of St. Louis has succeeded 
Edward G. Rolwing of St. Charles, Mo., as 
vice-president, while James F. Egan, who dur- 
ing 1923 served as assistant superintendent of 
agencies, becOmes superintendent of agencies 
and will work directly under President Paisley. 

H. A. Nation, formerly general agent for the 
Commonwealth Life at Topeka, Kan., and more 
recently agency supervisor for the Standard 
Life at Omaha, Neb., has been made assistant 
to President Paisley. 

The Standard Life of St. Louis is perfecting 
plans for the installation of salaried managers 
for its agency organization in certain States 
and metropolitan centers. However, it is not 
intended to replace the present general agency 
system, but to supplement it. State managers 
have already been named for Indiana, Iowa, 
Michigan, and Nebraska, while Oklahoma and 
probably Kansas will be added to the group. 

George F. Paisley, son of president James 
R. Paisley, has been announced as the first 





ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


because 


A. E. JOHNSON, Asst. to Pres. 


CHICAGO NATIONAL 
LIFE INSURANCE CO. 


202 So. State St. Suite 314-324 


Chicago, Illinois 











city appointee under the new plan. He is now 
in charge of St. Louis as city manager, handling 
all local agency matters for the company in 
St. Louis, St. Louis county in Missouri, and 
St. Clair county in Illinois. 


Progress of the State Mutual Life 

Several interesting features are disclosed by 
the statement of the State Mutual Life As- 
surance Company of Worcester, Mass., cover- 
ing the year 1923. The company’s new paid-for 
business was about $54,000,000, or $6,700,000 
more than in 1922, and the average amount of 
each policy was $4109, whereas the average of 
the whole number of policies in force is $3,026. 
This indicates an increasing appreciation of 
life insurance in general, and of State Mutual 
policies in particular. Other gains made last 
year were as follows: In insurance in force, 
$32,805,806; in premium receipts, $879,432; in 
interest receipts, $294,723; in payments to 
policyholders, $1,247,428, and in book assets, 
$5,534,146. The company closed the year with 
$308,183,059 of insurance in force; premiums 
nearly reached $12,500,000, and total income 
was but littie short of $17,500,000. The com- 
pany'’s mortality experience was favorable. 
The total assets now exceed $84,600,000—an 
increase of over $6,000,000—and its surplus is 
now over’ $5,800,000, after inclusion among lia- 
bilities of dividends amounting to over $4,900,- 
000, as well as a policy reserve of about 
$73,300,000 and reserves for other liabilities. 
President Burton H. Wright and his associate 
officers are entitled to much credit. 

Steady Advances of Cedar Rapids Life 

The Cedar Rapids Life Insurance Company, 
of Cedar Rapids, Ia., has established an excel- 
lent record, during the last eighteen years, of 
steady progress in financial strength and in 
usefulness. The year 1923 was no exception 
to the rule, but witnessed the addition of about 
$300,000 to its assets, while the insurance in 
force increased over $500,000. A satisfactory 
increase was also made in the surplus to policy- 
holders. The company now shows admitted 
assets of $2,021,488, consisting largely of first 
mortgages on farm lands, and after making 
due provision for legal reserves on policies and 
for other liabilities there remains a surplus as 
to policyholders of $229,805. The company now 
reports $15,335,721 of insurance in force, and 
has opportunities for good men in Iowa, Min- 
nesota, South Dakota and Nebraska. C. B. 
Robbins is president and C. B. Svoboda is 
secretary of the old line Cedar Rapids Life, 
which has built up an excellent reputation in 
the territory in which it operates. 


Cleveland Life to Expand 

The Cleveland Life Insurance Co., of Cleve- 
land, O., of which William H. Hunt is presi- 
dent, has reached so strong and satisfactory a 
position that it is now about to enter upon an 
aggressive campaign of expansion. In this 
connection the company is now seeking for a 
high class office agency executive, and offers 
a fine opportunity for a man with the right 
qualifications. 
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Inheritance Taxes and Life Insurance 

The growing popularity of life insurance as 
a means of safeguarding estates against the 
encroachment of inheritance taxes is a well- 
founded development of the service rendered 
by insurance companies to the public. The 
justice and utility of thus making provision for 
the liquidation of tax claims submitted to an 
estate following the death of its builder are 
borne out by recurrent instances wherein the 
existence of a policy of life insurance prevented 
the absorption of a major portion of the funds 
left by the deceased head of a family. 

An indication of the extent to which in- 
heritance taxes can deplete an estate may be 
gained from the fact that the Attorney Gen- 
eral of Michigan will soon collect the largest 
single inheritance tax ever levied in the history 
of that State. This will occur when the estate 
of the late John F. Dodge, millionaire Detroit 
automobile manufacturer, pays the outstanding 
taxes against it. The total of this tax will 
amount to $936,653, the sum of Mr. Dodge’s 
personal holdings having been approximated at 
$32,312,442. A policy of life insurance would 
have taken care of the sum demanded in this 
case and the estate would not be compelled to 
part with nearly a million dollars in inheritance 
taxes. 

The most convincing arguments marshalled 
in favor of inheritance tax insurance have been 
presented by the insured parties themselves. Of 
these the late John Wanamaker was among 
those willing to be quoted and never hesitated 
to give his reasons for carrying $3,000,000 of 
life insurance. In a personal interview, the 
results of which are published in a leaflet en- 
titled “A Millionaire’s Life Insurance,” Mr. 
Wanamaker told THe Specrator his opinions 
and detailed the motives which urged him to 
insure his life for so great an amount. In this 
leaflet, which contains an autographed letter 
from Mr. Wanamaker, he pointed out the bene- 
fits derived from the possession of a life in- 
surance policy, and, at one point, stated: 

If I were to spend my money lavishly, with- 
out thought of my estate and those who are 
to benefit by it after I die, none could gainsay 
my right, but I would not feel contented and 
satisfied. By the present plan (i. e. life in- 
surance) I am enabled both to protect my 
estate and also to help my fellow man. 

At his death, the wisdom of Mr. Wana- 


makker’s judgment was proved, for the life in- 
surance companies paid his estate $3,000,000 
and it was thus largely protected against the. 
effects of inheritance taxation. The leaflet, 
“A Millionaire’s Life Insurance,” is published 
by, and may be procured from, The Spectator 
Company. 
Elected to Executive Committee 

At the reguiar bi-monthly meeting of the 
Association of Life Insurance Presidents on 
Friday, February 8th, the following-named 
gentlemen were elected by unanimous vote to 
fill vacancies in the executive committee: Dan- 
iel F. Appel, president, New England Mutual 
Life Insurance Company, Boston, Massachu- 
setts; John R. Hardin, president, Mutual Bene- 
fit Life Insurance Company, Newark, New 


Jersey. 
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To the Man Who is Willing—and Will 





We are prepared to offer unusual opportunities for muney~ 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President . ° ° BEAUMONT, TEXAS 





Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 


The new policy contracts of the Provident 
Mutual make it easy for an agent to fit a policy to 
a definite need of his policyholder. 


The policyholder also finds it easy to understand 
that his particular purpose in taking the policy 
will be definitely carried out. 


These policies are thus admirably adapted to an 
Insurance Programme—for the protection of the 
policyholder’s family or of his own old age, through 
income—for the education of his children—for the 
protection of his business or of his estate—for the 
cancellation of a mortgage or other debts. 


























Wilmer L. Moore, President Robert F. Moore, Secretary 


TEXAS ~~ TENNESSEE 
WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 
Wilfred S. McLeod, Agency Manager. 


The Southern States Life Insurance Company 
Atlanta, Ga. 








SOUTHLAND 
LIFE INSURANCE 
COMPANY 
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THE CLEVELAND LIFE INSURANCE COMPANY 


WM. H. HUNT, President 


Insurance in force Jan. 1, 1924.. $34,717,621 


Net Gain for 1928........... 2,467,285 
Admitted Assets, Jan. 1, 1924... 5,236,757 
Gain during 1923............ 695,836 
Capital, Surplus & Special Funds 506,885 
Gain during 1923............ 115,133 


We write both Participating and Non-Partici- 
pating Policies in “THE GREAT INDUS- 
TRIAL HEART OF AMERICA.”’ 


Liberal contracts await men who can qualify 
as General Agents in the States of Ohio, 
Indiana, Illinois, Michigan, Pennsylvania, 
West Virginia and Kentucky. 


Address H. M. MOORE, Vice President 


Guardian Bank Building 


Cleveland, Ohio 
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West Coast Life’s Best Year 


A fine record was made in 1923 by the West 
Coast Life Insurance Company, of San Fran- 
cisco, its annual statement demonstrating that 
last year witnessed the greatest expansion in 
the company’s history. Notable among the 
signs of progress were an increase of over 
67% in new paid-for business which nearly 
reached $20,000,000, and a gain of $13,002,045 in 
insurance in force, which now amounts to 
$64,667,311. The new business aggregated 
$19,794,287, or $7,959,290 more than in 1922. 

The company now operates in eleven West- 
ern States, and also in Hawaii, the Philippine 
Islands and China. 

The mortality rate was favorable last vear, 
and the persistency of business was also excel- 
lent. The assets increased $1,070,906, to 
$8,867,706, and the company now reports a sur- 
plus to policyholders of $931,737, including 
capital, $250,000, assigned surplus, $361,059, 
and unassigned surplus, $320,678. 

During the year policies were liberalized and 
premium rates for non-participating policies 
were reduced; liberal disability benefits were 
offered: new policies were placed on the mar- 
ket: a sub-standard plan was put in operation, 
and a special group department was started. 
Dividends of $30,000 were paid to stockholders, 
while policyholders exceeded 
$853,000 bringing the total since organization 
up to $5,825,581. 


payments to 


The officers of this progressive company are: 
President, John A. Koster; vice-president and 
counsel, F. V. Keesling: vice-presi- 
dents, T. C. Tilden, Victory Stienne, Jr.; 
president and manager of agencies, Charles W. 
Helscr ; Gordon 
Thomson ; 


general 
vice- 
vice-president and actuary, 


assistant secretaries, George F. 


Limback, George W. Heins; assistant actuary, 
C. C. Warner; treasurer, Geo. D. Clark: medi- 
cal director, M. O. Austin: associate medi- 


cal director, W. W. Wymore. 


Cleveland Life’s Increases in 1923 
Among the gains made last year by the 
Life Insurance Co., of Cleveland, 
0., of which William H. Hunt is president, 
were the following: In assets, $695,836; in cap- 
ital, surplus and special funds $115,133, and in 
insurance in force $2,467,285. The company 
now has $5,236.757 of admitted assets, $556,885 
of capital, surplus and’ special funds, and $34,- 
717,621 of insurance in force. The Cleveland 
Life, which writes attractive participating and 
non-participating policies, is expanding its 
operations this year, and has good territory 
open for general agents in Ohio, Indiana, IIli- 
nois, Michigan, Pennsylvania, West Virginia 
and Kentucky. Field work is in charge of 
Vice-President H. M. Moore. 


Cleveland 


General Agency Results 
E. E. Carumack, Chicago (State Mutual, 
Worcester, Mass.), 1923, $5,006,714; 1922, 
$5,081,912; 1921, $4,840,500; 1920, $5,411,086. 
1. Mindlin, New York (Equitable Life of 
New York), 1923, $6,013,000; 1922, $4,820,000; 
1921, $4,192,000; 1920, $5,751,000. 








TO YOUR HEALTH! 


An Educative, Life and Health Saving 
Leaflet for Policyholders 


Chief Government Chemist Tells 
What Bootleg Liquor Contains 
and How It Poisons Users 


Life Insurance Companies Are Rend _ 
ering Great Sociological Service 
and Reducing Mortality Rate 
By Its Distribution 


Startling facts are presented dispas- 
sionately and impartially in the very 
important leaflet entitled “To Your 
Health!’’ ‘This is a reprint of an inter- 
view by a representative of THE SpEcTA- 
TOR with Dr. J. M. Doran, head of the 
Industrial Alcohol and Chemical Divi- 
sion, United States Bureau of Internal 
Revenue, and is based upon the findings 
in 75,000 analyses of bootleg liquor. 

‘To Your Health!’’ is so prepared 
that it is conveniently enclosed with 
periodic premium notices and 


IS BEING SENT BY LIFE INSUR- 
ANCE COMPANIES TO THEIR 
POLICYHOLDERS, 
thus performing a service for the latter 
and helping, by dispelling dangerous 
ignorance, to prevent disease and 

lengthen life. 


Public Should Be Enlightened 


As Dr. Doran well says: ‘* Public en- 
lightenment on these matters is necessary. 
The work of the chemist is rendered in- 
effective unless other professions interested 
in public health matters lend their efforts 
towards bringing a fuller knowledge of 
these basic scientific facts before all. The 
public is entitled to know these things in 
order that it may act with intelligence in 
its own protection.” 


“TO YOUR HEALTH!”’ 


is gotten up attractively as a 16-page 
leaflet, to fit a No. 6 envelope, for send- 
ing to policyholders with their premium 
notices. 


PRICES: 


1000 copies $50 25,000 copies $750 

5000 ‘ 200 30,000 ‘ 900 

10,000 ‘‘ 375 50,000 ‘* 1,250 
100,000 copies, $2,000 


On orders of 1000 copies or more the 
inscription of company or general agent 
will be printed without extra charge. 
On orders of less than 1000, $5 additional 
for inscription. 


Please remit by money order or bank draft on 
New York, to avoid exchange charges. 


THE SPECTATOR COMPANY 


135 William Street 
NEw YORK 


CHICAGO OFFICE 
Insurance Exchange 
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Noteworthy Progress of Great-West Life 


The annual statements of the large Canadian 
life insurance companies are always awaited 
and scanned with interest, as all classes of 
people are availing themselves of insurance as 
a means of family protection and saving. One 
of the most progressive and best known of 
these companies is the Great-West Life, of 
Winnipeg, Can., excerpts from whose report 
are presented elsewhere in this issue. In all 
departments the company has made notable 
progress and is in an excellent position. The 
new business issued in 1923 exceeded that of 
1922 by over $10,000,000. A reduction in mor- 
tality and in expense, coupled with the high 
rate of interest earned on investments, assures 
to policyholders a continuation of the splen- 
did profits or dividends for which this com- 
pany is so favorably known. 

The assets are now over $56,000,000, and the 
annual income is nearly $15,000,000. The in- 
vestments are conservatively valued and are 
in a thoroughly sound condition. The reserves 
and other funds for the protection of policy- 
holders have grown to impressive proportions, 
and from every point of view the company, 
its policyholders, its officers and its agents, are 
to be congratulated upon the splendid results 
of the year’s operations. 


Big Gains of Old Line Bankers Life 

Another progressive year for the Old Line 
Bankers Life Insurance Co. of Nebraska, Lin- 
coln, was recorded in 1923, when it made gains 
as follows: In assets, $1,427,574; in reserve, 
$966,636; in surplus, $409,208; in insurance in 
force, $4,894,040. The company reports assets 
1924. of $23.305,764; a full net 
legal $15,669,166; a capital of 
$100,000, and surplus beyond capital and all 


as of Jan. 1, 


reserve of 


liabilities, for the protection of policyholders, 
of $7,001,918. 

The company’s total income last year was 
$4,260,737, 
ments. New _ insurance 
amounted to $11,508,993. and the insurance in 
force Dec. 31, last, was $100,441,169. Actual 
mortality was but 39% of expected, and total 
terminations were but 6.78% of mean insurance 
in force. First mortgage farm loans consti- 
tute over two-thirds of the company’s re- 
sources, and no principal or interest thereon, or 
on bonds, is past due and unpaid. 

The Old Line Bankers Life occupies a very - 
strong position and displays evidences of ener- 
getic and conservative management. President 
H. S. Wilson and his fellow officers merit 
congratulation upon the company’s progress. 


or $1,399.623 in excess of disburse- 


issued last year 


Gratifying Gains of Pan-American Life 

Excellent progress was made last year by 
the Pan-American Life Insurance Company, of 
New Orleans, which now reports $108,687,711 
of insurance in force. This sum represents a 
gain of about $18,000,000. The company sub- 
stantially increased its assets last year, having 
added thereto over $1,500,000, and at the same 
time increased its surplus as to policyholders 
by about $85,000. The company reports $12,- 


725,863 of admitted assets, a legal reserve of 
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Old Line Bankers Life Insurance Co. of Nebraska 


FINANCIAL STATEMENT OF JANUARY FIRST, NINE- 
TEEN HUNDRED AND TWENTY-FOUR 





c ASSETS 
First ge sag eS NIG oo cscs. oor sik ks win oR aw wwe ree $17,787,134.47 
een SAN APTOS ONE TIAMES oo. a cae acc cen ce ccc ecsscsccs 223,374.23 
Cash Loans on Company Policies.................0000:: 3,245,198.63 
RE MEME  Sice Ohe sain cs laisis geen a Siee 789,397.12 
Ree MURA ES, MOMSUMIG... 5. 55500 vcs csacacacovcecsceee 599,323.06 
Rana wa PIRI" ORME 55 oo Fo aa srg ic sao w puso o-ole, ave w'eislaiw'e 141,239.22 
OS OS ES 2 6S 334,872.68 
Net Deferred and Unreported Premiums................. 185,224.57 
Furniture and Fixtures Account... ..........00. 0000000: None 
aa crx st ator wie clo ie 4 5018 o's ei aia wo core oar None 
ER RMR otc tos vote Ge cs onc lose sod Kw <4 a atwSrmpSOD None 
eM RR eye ra ee eo one orci oreis- asa ave OSS ST None 
PRNPREOR MPCIME BRRIAMCES oo ooo 6s ck ws ebicecccts oewcsces None 
MO MMMM Ne oe arn coger oi aac in Dewi ae esica eee None 

pieeete, Derember a, WO2S «oc... 5. ss wriseswsin seas os $23,305,763.98 

LIABILITIES 

Reserve, (Full Net Level Reserve)...............0e0000- $15,669,165.88 
Bere Aoeesis, Preoks MNGb EI... 6. oss so ois vs vines oeswcses 30,234.02 
Premiums Paid in Advance....... 2.0... ..ccccceccevccce 9,959.72 
eee RUE AES EN MUR CURERANNOND 556: oe in 4/6 gis’ 5.0 wo basa S ee euelonne 95,349.28 
A RNENT INE REAMNOOR 6 ooo oo kb vias wc die orice os's eoewes 18,752.02 
MMMM oye oa nS lang, sipicisioare oS S wwe Basie ee 518.07 
Premiums on New Applications, Policies not yet Issued.... 2,402.78 
Reserve for Dividends and Installments left with Company . 22,263.27 
NEE NIE MME Sooo boats soc ce s'6 ais ao a as Wise 6 e105 weve sorate 6 16/3 335,155.00 
Reserve for Salaries, Medical Fees, etc.................4+ 20,046.14 
NIE cI aye ene ce cr cae sor aitcrin Coreen oa eI 100,000.00 
Surplus for Protection of Policyholders.................. 7,001,917.80 

MM MMNCE DS eee ey at onte o.auare oe eins Ch ote slew sore $23,305,763.98 

RECORD OF NINETEEN HUNDRED AND TWENTY-THREE 

COS De Bee ioe uate oe een vanin ease tee $409,208.06 
ES EERIE Se Seek g Cech a a is ie Ooooh al recta weiss leis oD 966,636.26 
RMI ey eo icy hn rts eine a eens cig 1,427,574.32 
SetneE On ORAMRIREIIOE MER AIOE... cao oss av oc wis ceases eodess 4,894,939.92 
ED any ee NIE RTE SSI ie ett aera nena By are 4,260,736.76 
ena MERITS VAS ne ies CU, tag Sareea clare wireless 2,176,677.63 
Income Exceeding Disbursements..................0000% 1,399 623.32 
NM INEM Ee tee cs a fais sg sd oie Se WII le Bele 11,508 993.27 

Insurance in Force December 31, 1923 $100,441,168.68 
Percentage of Death Losses paid to Mean Insurance............... 0.377 
Percentage of Total Terminations to Mean Insurance.............. 6.78 
Average Percentage of Actual to Expected Mortality, December 31, 

EES; id MR OOUNCE ARES MU 5 ooo 0 nt vs 0:8 cnie- diesels woe eecceces 39.00 


We Lead the World In our Home State in Old Line Insurance In Force 


SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 


a 


Thursday 









































Your wife will be glad for 
you to join this lodge 
It is the 


“Life Salesmen’s Improvement 
Association” 


It is composed of Provident Life Men who 


are finding in the intense power behind the 
development of our Life Department, a force 
that creates new and greater opportunities for 
promotion and increased earnings for all who 
belong. 





ike PROVIDENT 


LIFE AND ACCIDENT INSURANCE CO. 
of CHATTANOOGA 


R. J. Macllelan, President. W. C. Cartinhour, Secretary. 
ESTABLISHED 1887 


LIFE ACCIDENT HEALTH LIABILITY 

















WE WANT AGENTS 
to push our five-pointenine policies. 
Excellent Iowa territory and liberal 
r contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 
THE DES MOINES LIFE & ANNUITY CO. 
A. L. HART, Agency Manager 
Home Office—Register Tribune Bidg.—Des Moines, lowa 








THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An “Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 
Good territory in Illinois still open. Will 
be pleased to hear from anyone interested 
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Insurance Record, 1923 


New Insurance .. . $ 96,148,025 
Insurance in Force . 719,421,634 
Increase of $58,623,876 which is 
61% of the New Business 


New England Mutual Life Insurance Co. 
BOSTON, MASSACHUSETTS 














REACHING HIS “SOFT ®©POT” 


FOR HIS CHILDREN FOR HIMSELF : 
Dad’s ‘‘soft spot” is his boy and his Wanted agents in Ohio, West Vir- 
girl. His one big ambition is their inia, Michigan, Indiana, Kentucky, 
education, their start in life and in Texas and Oklahoma. 
business. For our ar nines. 

Any Dad of a child from 2 to 14 
years of age will be tremendously in- a a 


terested in the new ‘‘Child’s Endow- z 
ment Policies” of the Ohio State - huainnee and professional men. 
Life. omplete Coverage. 

- = r Non-Cancellable Term. 
The Ohio State Life service now $1,000 to $10,000 Specific Loss. 























ranges from ages 2 to 65 years, cov- 
ering the family group with few 
exceptions. 

Our agency contracts on the partner- 
ship basis will interest you. 


$10.00 to $50.00 Weekly Indemnity. 

Moderate Premiums and Liberal 

Commissions. 

Accrued indemnity payable every 
30 days during disability. 


Our O. S.-Li.-Co. Automobile Policy is a great door-opener. 
THE OHIO STATE LIFE INSURANCE CO. 


John M. Sarver, President 


COLUMBUS, OHIO 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








$10,455,845, and a surplus for protection of 
policyholders (including $1,000,000 capital) 
amounting to $1,705,355. Over one-half of the 
company’s resources are represented by first 
mortgage loans on real estate, and nearly 
$3,000,000 more are invested in bonds. The 
company’s cash balance exceeded $440,000 on 
December 31 last. From the foregoing it is 
clear that the Pan-American Life had a very 
satisfactory year in 1923. Crawford H. Ellis 
is president, E. G. Simmons is vice-president 
and J. E. Woodward is secretary of this enter- 
prising company. 


Increases of Illinois Bankers Life 

Among the gains made in 1923 by the IIli- 
nois Bankers Life Association, of Monmouth, 
Ill, were an increase of $5,490,434 in insurance 
in force, making that item $110,374,044, and 
a gain of $719,582 in ledger assets. The finan- 
cial statement of the Illinois Bankers now 
shows $3 600,103 of resources—an increase of 
about $720,000-—and a balance of $3,404,435, 
above current liabilities, for the protection of 
policyholders. Over $2,520,000 are invested in 
first mortgage farm loans, and the Association 
owns Liberty Bonds valued at $155,000, school 





Massachusetts Mutual Life 
Insurance Company 


of Springfield Muss. 


Incorporated in 1851 


Unexcelled policy contracts, efficient 
life insurance service, and a net cost that 
is notably low—these are three of the 
reasons why the name Massachusetts 
Mutual is synonymous in the mind of the 
insuring public with all that is best in life 
insurance. During the seventy-two 
years of the Company’s history its policy- 
holders have ever been its loyal friends 
and its enthusiastic advertisers. 


Joseph C. Behan, Supt. of Agencies 











bonds worth $287,346, municipal bonds to the 
value of $440,619, bank stock valued at $30,465, 
and real estate appraised at $21,995, and also had 
over $123,000 of cash on hand, and other assets. 
The premium collections of the Illinois Bankers 
last year exceeded $2,015,000, while its loss 
payments were more than $722,000. The losses 
paid since organization exceed $6,300,000. Last 
year the death rate per thousand members was 
6.78. The interest collections last year aggre- 
gated $193,497, and the average rate of inter- 
est earned was about 6.5%. New insurance 
issued in 1923 amounted to $18,445,000, and 
the Association closed the year with $110,374,- 
944 of insurance in force. The surplus to poli- 
cyholders amounts to $30.84 per thousand dol- 
lars of insurance in force. 

The Illinois Bankers’ issues its “pure pro- 
tection” policies upon term, ordinary life, 
installment, double indemnity, and twenty pay 
accumulation forms, and writes upon the lives 
of both men and women, $50,000 being its limit 
on a single life. It is now operating in 19 
states. The officers of this energetically man- 
aged institution are: President, W. H. Woods; 
vice-president and medical director, J. R. 
Ebersole; secretary and general attorney, R. 
M. Work; treasurer and general manager, F. 
M. Hallam; assistant general manager, A. T. 
Sawyer. 


American National Drive 


Pursuing a long established custom during the 
month of January, the home office and field 
forces of the American National Insurance 
Company of Galveston, Texas, carried on an 
ordinary campaign in honor of President W. 
L. Moody, Jr. 

The result of this combined effort was quite 
pleasing to all concerned, and shows an ordi- 
nary production of $3,000,000. 


The Insurance Trust 
The Insurance Trust is the title of a 
pamphlet on life insurance trusts, just issued by 
the Empire Trust Company of New York. It 
is of particular interest because of the in- 
clusion therein of a skeleton form of an in- 
surance trust indenture. 
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American Life Reinsurance Company In- 
creases Business 


By its fifth annual statement, dated Decem- 
ber 31, 1923, the American Life Reinsurance 
Company of Dallas, Tex., gives evidence cf 
excellent progress during the year. It not only 
increased its business, having gained $9,205,- 
112 of insurance in force, and increased its new 
paid-for business by $3,625,723, but shows high 
interest earnings, having earned 7.17 per cent 
on its mean ledger assets. The company closed 
the year with $773,735 of admitted assets, and 
a surplus to policyholders of $459,033. It had 
$41,224,327 of insurance in force, or more than 
twice as much as it had three years earlier. A 
notable feature of this statement is the entire 
absence of due and unpaid interest on invest- 
ments, and the net return on its mortgage loans 
is 7.55 per cent. The company’s business has 
started unusually well for 1924, and President 
A. C. Bigger anticipates that the company wiil 
set new high records during the current year. 


Hawkins Mortgage Case Postponed 


The attorneys for the defendants in the Fed- 
eral case against parties connected with the 
Hawkins Mortgage Co. of Portland, Ind., and 
others, last week filed a demurrer and made 
an argument on it in the Federal court. The 
judge gave the attorneys until February 15 to 
file a brief on their argument. 


Albany Legislation 
(Continued from page 11) 


In relation to payment of death benefits of 
fraternal benefit societies. 

Assemblyman Hutchinson, amending section 
70, relative to powers of casualty insurance 
corporations. 

Amendments to the workmen’s compensation 
law have been introduced as follows: 

Assemblyman Wilson, amending section 3, 
relative to occupational diseases. 

Assemblyman Alterman, amending sub- 
division 3, section 14, by providing that, in 
arriving at the annual earnings of injured em- 
ployees regard shall be given to previous earn- 
ings in the same employment, or any other or 
different employments in which they have been 
engaged. 

Senator McGarry, amending section 118, by 
authorizing physical examinations and prac- 
tical tests of claimants to determine loss of use 
and proportionate loss of use of a member, - 
the result and test thereof to be made part of 
the record. 

Other bills introdoced relating to insurance 
were the following: 

Assemblyman Kahan, amending section 52, 
domestic relations law, by providing that the 
portion of insurance money purchased by ex- 
cess of premium above $1,000 is liable for a 
husband’s debts where the premium paid out 
of the husband’s property exceeds $1,000. 

Senator Russell, adding new section 271!-a, 
banking law, authorizing a savings bank to pur- 
chase life insurance for its employees, such in- 
surance not to exceed $5,000 on the life of each 
person. 
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WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES OF 
FIVE VOLUMES ON 


LIFE INSURANCE 


I. What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the ‘‘strength of the everlasting 
hills.” This book explains these basic facts. 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
advocate his cause with convincing force. 


2. How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. 


3. The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It gives a 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. 


4. The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. 


5. One Hundred Ways of Canvassing For Life 
Insurance 


This concluding volume describes many wayS 
of soliciting life insurance and includes a numbe™ 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 
plans. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


RESTRICTIONLESS!! 


The Farmers National Life is getting from the lithographers 
new policy forms on the front page of which appears in promi- 
nent type, THIS POLICY IS WITHOUT RESTRICTIONS 
AS TO RESIDENCE, TRAVEL, OCCUPATION, OR MILI. 
TARY AND NAVAL SERVICE. The new Child's Policy of 
the F. N. L. is issued at six months up and becomes a paid up 
policy on the death of the beneficiary. Of course the F. N. L, 
writes the accidental death benefit and income total disability, 
Best territory open in Ohio, Indiana, Illinois, Missouri and 
Iowa. 

FARMERS NATIONAL LIFE INS. CO. 
F.N. L. Building 3401 Michigan Ave. Chicago, Illinois 


L 

















As a Business Man, 


it may be assumed you carry life insurance. Are you receiving 
the maximum advantages in rates and service? It is worth 
your while comparing any insurance with that of 
The Great-West Life Assurance Company 
HEAD OFFICE—WINNIPEG 














EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 
CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 























NO SACRIFICE OF IDEALS 


More striking results perhaps might have 
been secured through less regard for econ- 
omy of management, through a less careful 
selection of risks, through the adoption of 
other forms of policies, through harsh for- 
feitures imposed upon those who are unable 
to continue their insurance and through 
a less conservative investment policy than 
has been consistently practiced. We, how- 
ever, take a just pride in the size of the 
Company, but a greater pride in the knowl- 
edge that in the course of 79 years there 
has been no sacrifice of ideals. 


THE MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


of Newark, New Jersey 
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Miscellaneous Insurance 

















HAIL INSURANCE 

Plaintiff's evidence that the adjuster, 
whose acts were claimed to constitute a 
waiver of proofs of loss, was the defendant’s 
agent held sufficient for the jury, as the 
defendant made no attempt to contradict 
the plaintiff’s witness. 

Where the insurer’s agents, in negotiating 
for a settlement of a hail insurance loss, 
did not suggest that the insured’s failure 
to furnish proofs of loss was relied on by the 
insurer as a defense, the insured’s failure to 
furnish proofs of loss was waived under 
Rev. Code 1921. 

Plaintiff brought action upon a standard form 
policy, requiring proof of loss, to recover dam- 
ages resulting to his wheat crop from a hail 
storm. The plaintiff gave the required notice 
of damage but did not furnish proofs of loss. 
He was permitted to recover upon the theory 
that proofs of loss had been waived by the in- 
surance company. The acts and declarations 
relied upon by the plaintiff as constituting a 
waiver of the provisions requiring proofs of 
loss were chiefly the acts of an adjuster sent 
by the insurance company to adjust the loss. 
The defendant denied that the adjuster rep- 
resented it and denied that the defendant was 
responsible for the adjuster’s conduct. 

The only evidence introduced as to the 
agency of the adjuster were statements made 
hy the plaintiff that a man claiming to be an 
adjuster had called six weeks after the loss. 
The court held that although this evidence was 
somewhat meagre, still the defendant did not 
offer to contradict the plaintiff and did not 
cross-examine the plaintiff as to the extent of 
his information concerning the adjuster’s agency. 
The defendant, knowing whether the alleged 
adjuster was its agent, failed to testify on the 
subject, and any possible inference is there 
fore to be taken against it. The evidence of 
agency was sufficient to go to the jury. 

The policy contained the following provision: 
“No officer, agent, or other representative of 
this company shall have power to waive any 
provision of this policy, except such as by the 
terms of this policy may be the subject of 
agreement hereon or added hereto: 
and as to such provisions or conditions no off- 


indorsed 


cer, agent, or representative shall have power 
or be deemed or held to have waived such pro- 
visions or conditions until such waiver, if any, 
shall he written upon or attached hereto.” 
Under this provision it was claimed that the 
defendant’s adjuster had no authority to waive 


any provision of the policy requiring proof of 
loss. However, Section 8145 of the Revised 
Codes of Montana of 1921 provides as follows: 

“Delay in the presentation to an insurer of 
notice or proof of joss is waived, if caused by 
any act of his, or if he omits to make objec- 
tion promptly and specifically on that ground. 


L<InsuTancee 


By Joseph @. Seller of the New Yérk Bar 
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In the plaintift’s negotiations with the various 
agents of the insurer, there was no suggestion 
that failure to adjust or pay the claim was 
caused by the absence of proof cf loss. On 
lulled into a 
sense of security by the acts and declarations 
The statute was in- 
tended to safeguard the rights of the insured 


the contrary, the plaintiff was 


of these agents. above 

in such a situation and is controlling. 
Judgment for the plaintiff was affirmed. 
Ames v. Minneapolis Fire & Marine Ins. Co. 

(Supreme Court of Montana), 220 Pacific Re- 


porter, 747. 


AUTOMOBILE INSURANCE 

The fact that the insured had purchased 
automobile under a conditional sales con- 
tract was not conclusive that his statements 
in proofs of loss as to his ownership of 
automobile were false.. A discrepancy as to 
the amount of loss stated in two proofs of 
loss does not show conclusively that the in- 
sured was guilty of false swearing. 

\fter judgment for the insured in an action 
auto- 
the insurance company peti- 


to recover damages because of loss of 
mobile by fire, 
tioned for a rehearing. 

The defendant claimed false swearing by the 
insured, first, as with reference to ownership of 
automobile and, second, as to the amount of 
loss sustained. 

In his proofs cf loss, the insured swore that 
The 


evidence established that the insured had pur- 


he was the sole and unconditional owner. 


chased his automibile under a conditional sales 
contract. 

The court held, however, that in spite of such 
sale, the sellers could treat the sale as absolute 
The 


sellers of the automobile directed the insurance 


and thereby give the purchaser full title. 


company’s agent to write the policy in the name 
of the buyer with a “loss payable” clause in 
their favor. This was sufficient evidence upon 
which to tind that the sale was intended to be 
absolute and that the seller was made the sole 
and unconditional owner. 

\ difference in the amount of loss sustained 
as stated in plaintiff's two proofs of loss, or 
as it finally appears between either such amount, 
and the loss proved does not show that the 
plaintiff was guilty of false swearing. 

The trial 
that the defendant had not 
fense, based on false swearing. 


court properly found, therefore, 


sustained its de- 


Petition for a rehearing denied. 

National Mut. Ins. Co. vs. Celina, Ohio vs. 
Bales ect al. (Appellate Court of 
141 N. E. Rep. 481. 


Indiana. ) 


LIFE INSURANCE 
Upon conflicting evidence, the court could 
not take judicial notice when an attack of 
angina pectoris began or that the disease 


39 


LDeclelons 





is so grave in its nature that it is generally 
recognized as having a tendency to shorten 
life. Where insured died of angina pec- 
toris, the court could not rule as a matter of 
law that misrepresentations as to health and 
consultations with physician were made with 
intent to deceive, or increased the risk. 

our actions of contract were brought by 
the plaintiff on four policies of insurance. Ver- 
dicts were returned for plaintiff in the aggre- 
gate amount of $15,000 and defendant brings 
exceptions. The policies were issued April 14, 
1920—the insured died June 29, 1920. 

The application upon which the policy was 
issued contained the following clause: “This 
application is made to the Mutual Life Insur- 
ance Company of New York. All the follow- 
ing statements and answers, and all those that 
I make to the company’s medical examiner, in 
continuation of this application are true, and 
are offered to the company as an inducement 
to issue the proposed * The 
proposed policy shall not take effect unless and 
until the first premium shall have been paid 
during my continuance in good health, and un- 
less also the policy shall have been delivered to 
and received by me during my continuance in 
good health.” In answer to various questions 
the insured stated that he had had no illnesses 
since childhood, that he had consulted no 
physicians in the past five years, and that he 
was in good health. 

It was not denied that in April, 
physician had attended the insured several days 
for severe pains in the chest, which were diag- 
nosed to be some form of heart trouble. There 
was also evidence that the physicians of the 
Medical Advisory Board in 1918, after careful 
study of the heart of the insured, found symp- 
toms of angina pectoris and found him disquali- 


policy. 


1918, a 


fied for military service. 

The uncontradicted evidence was that angina 
pectoris is a progressive disease of the coronary 
arteries of the heart, and that it is a disease of 
long duration. 

The physician who attended the insured in 
his last illness testified that the insured might 
have died of angina pectoris, but did not find 
that this was necessarily so. At the close of 
the testimony the defendant asked for a di- 
rected verdict, and also requested the following 
findings among others, which were refused: 

1. “If the jury find that Harold F. Lunt had 
angina pectoris prior to and at the time of the 
delivery of the policy the plaintiff cannot re- 
cover, even if Harold F. Lunt did not know 
that he had angina pectoris.” 

2. “If Harold F. Lunt was disqualified for 
service by the draft board for angina pectoris, 
and he knew that he had been disqualified by 
reason of heart trouble and concealed said re- 
jection from Dr. Orcutt, the plaintiff cannot 


” 


recover 
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HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
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75 Maiden Lane New York City 
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PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


| MAJESTIC BLDG., DENVER, COL 
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LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National Hartford Casualty Co. 











American Equitable U.S Fire Indemnity Company 
Fidelity-Phenix Stuyvesant of America 
Insurance Co. Automobile Insurance 
State Pa. _ BROKERS’ LINES SOLICITED 

8 Cedar St. New York 
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FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. 5S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 

50 BROAD STREET NEW YORK 
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FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


Indianapolis, Ind. 
Des Moines, Iowa. 


Hume Mansur Bldg. 
Hubbell Building 











JULIAN C. HARVEY, F.A.i.A. 


| CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 








JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate Actuary 


322 HURT BLDG. ATLANTA, GA. 











i i He SPECTATOR Thursday 
| 7 oe Actuarial | peree ~~ 


JAMES H. WASHBURN, F.A.1.A 
ae INSULTING ACTUARY : 
FE 5 ANCE—Ordinary, Int 
Group, Industrial and Special Classe” 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITy 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 











25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg.. OKLAHOMA CITY, OKLA, 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 
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A. SIGTENHORST 
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CONSULTING ACTUARY | 


National City Bank Bldg., WACO, TEXAS | 





ABB LANDIS 


Consulting Actuary and Counsellor 


CLARENCE L. ALFORD 


Associate Actuary 


WASHINGTON, D.C. NASHVILLE, TENNESSEE 
10 Jackson Place, N.W. Independent Life Bullding 

















MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 








Joseph H. Woodward j Richard Fondiller 
Harwood E. Ryan 


WOODWARD, FONDILLER and RYAN 
CONSULTING ACTUARIES 


Examinations and Audits in 
all Branches of Insurance. 


43 Cedar Street, New York 





FREDERIC S. WITHINGTON, F. 4.1. A. 
CONSULTING ACTUARY 


Insurance Exchange Bidg., Suite 948-949 


DES MOINES, IOWA 





SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 











Conservation Specialists 
THE OTIS HANN COMPANY, Inc. 
‘Life Insurance Service”’ 
10 So. La. Salle St. Chicago, Hl. 
References Covering Past 23 Years 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 




















Consulting Engineers 














DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT ST. 
NEW YORK 











FREDERICK A. WALDRON 
CONSULTING ENGINEER 
Designer of 


HOME OFFICE BUILDINGS 


Full Architectural and Engineering 
Services Available 





37 WALL ST. Tel. HANOVER 6718 NEW YORK CITY. 
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STATISTICS 


Annual statements, writings, can- 
cellation and reinsurance schedules, 
special calls and all work requir- 
ing the use of tabulating machines. 
Also overle ad work. 


tometer operators on short notice. 


I’xpert comp- 


FENWAY COMPANY, INC. 


Whitehall 20 Vesey Street 
7796 New York 























Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1030 
50 John St. New York City 











Motion for a directed verdict was properly 
denied. The evidence was conflicting as to 
whether the insured had angina pectoris when 
he made application when the policy was issued 
or when he died. Even assuming that the in- 
sured died of angina pectoris, the court could 
not assume when the disease began or that thi 
disease is of so grave a nature that it is gen 


recognized as having a tendency to 


erally 
shorten life, and so as a matter of law to 


create a condition of mind or body which in- 


creased the risk. 

Further, it could not be ruled as 
law that the misrepresentations were made with 
intent to deceive or that the misrepresentations 


m4 
in 


necessarily increased the risk of loss. ( 
jury had to weigh and consider all the testimony 
as to the nature of the disease and whether its 
character was such as to increase the risk. 
Exception must be overruled. 

Foss US, Vutual i ife Ins Be ). of New York 


Mass.), 141 N. E. 


(Supreme Judicial Court of 


FIDELITY 
Discovery of embezzlement before pay- 
ment of renewal premium does not invalidate 
bond. Receipt of a premium by the insurer 
on a fidelity bond after its due date is a 
waiver of the delay in payment. 


Defendant 


appeals from a judgment for the 


plaintiff. Plaintiff demurred to various pleas 
of the defendant, which demurrer was sus 
ied. 
By defendant's fifth and sixth pleas, it al 


hond contained the provision 
that it should be void 


charged was paid 


unless the premium 


within sixty days after it 


bane 
veCame due 


and payable, and that the premium 





was not paid when due nor until after the dis- 
covery of the larceny or embezzlement of the 


employee, who was insured. Held that it is no 


defense to set up that payment of the premium 


made until after discovery of the 


lar¢ eny or eml 


was not 


vezzlement, if made within the 


sixty-day period as pleaded. 


The thirteenth and fourteenth pleas allege 


that the premium was payable on February 1, 
1917, in advance, that the premium was not 
paid when due and was tendered back to th 
plaintiff. Held that the receipt of the premium 
after the due date would be such a waiver of 


the time of payment as to bind the defendant 


prior to such receipt. 


tor breach 
at | 


occurring 


Judgment affirmed. 


ttional Surety Co. 3 First 1 mal Bank 


Handsome Growth of Wisconsin National 


Life 
During the year 1923 excellent progress was 
immade by the Wisconsin National Life Insur- 
ance Company of Oshkosh. Its assets increased 


over $445,000, its reserves were increased nearly 


assigned and unassigned surplus 


$400,000, its 


increased over $20,000, and its insurance in 


force increased about $3,957,000. The com- 


pany now has 17,258 life policies in force, and 
6431 casualty policies in force. Since organi- 
zation it has paid policyholders and beneficiaries 


The casualty assets increased last 


$1,412,471. 


than $12,000. The company’s 


year by more 

financial statement shows assets January I, 
1924, of $3,103,996, a legal reserve of $2,332,- 
347, and a surplus to policyholders of $700,893, 


including $400,000 capital. C. R. Boardman is 
president of this enterprising institution. 


New Etna Office in Newark 


J. Herbert Reid, a leading A®tna agent of 
Newark, N. J., has just opened a handsome suite 
of officers on the ground floor of the Feidler 
building, completed within the last month at 


14 Park Marked prominence and suc- 


r. Reid’s endeavors since 


Place. 

cess have followed M 
he started business for himself in January, 1919, 
representing the tna and affiliated companies 


for whom 





had been previously a company 
man in charge of accident and health lines in 


Newark. 


1919 classes him as one if not the largest of 


His volume of business placed since 


Etna producers reporting through the Newark 


branch office of that company. 
[he central location of this agency is most 
dvantageou It has been designated a point 


nce of New Jersey automobile and 


_and is expected to hecome one 





ie largest offices of the motor vehi 
partment of the State. 

Mr. Reid is also socially prominent in New- 
ark, having just been re-elected for his fifth 
term as president of the Newark 
Athletic Club. 

Other occupants of the new Feidler building 
Corporation, realty and insur 
ance, and C. I. Hudson & Co., 


New York Stock Exchange. 


are the Feidle1 


members of the 


4I 
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PERSONAL ITEMS 





IX. C. Jamison, who became head of the Globe 
lire on February 9, I899, when that 
formed by the merger of the 
Rutgers, recently celebrated the 
completion of twenty-five years as president 
of the organization. ‘To commemorate the 

personal tribute to the man 


& Jtutgers 
company was 


Globe and thx 


event and as a 
who had made possible the success of the com- 
pany, the officers and men of the Globe & Rut- 
gers on last Friday presented Mr. Jamison 
with a platinum watch and chain and a large 
solid silver vase containing twenty-five roses. 
On the back of the watch are President Jami- 
son’s initials in gold, sunk deep in the platinum, 
and inside the case is the inscription: Edwin 
C. Jamison from the officers and employees of 
the Globe & Rutgers Fire Insurance Company, 
1899—February 9—1924.” 
Josephine Lincoln of the Englesman-Gold- 
andt agency for the Equitable Life Assurance 
United States in Oklahoma City, 
was appointed editor of the official publication 
of the Alumni Association of Approved Life 
Insurance The appointment was made 
by George H. Boggett of Boston, president of 
the association. 

Robert W. Moore, Jr., of Moore & Summers 
agency of the New England Mutual Life and 
last year’s president of the Boston Life Under- 
writers Association, is recovering rapidly from 
his recent serious operation and dropped into 
“hello” one day last week. 
It is not expected, however, that he will be 
able to resume his regular business hours for 


some time yet. 














a c1ety ot 


schools. 


ae best 
his othce to say 


Equitable Sales Congress 
OKLAHOMA City, OKLA., February 9.—The 
Equitable Society of the 
United States held an all-day sales conference 


Life Assurance 


in Oklahoma City, Thursday, for all State 
representatives. Unusual experiences were re- 
lated by members of the sales force, and sales 
Peller and 
\. J. Rawlings of Lawton. The meetings were 
presided over by Fred S. Goldstandt and A. D. 


Engiesman, 


demonstrations given by Joseph R. 


general agents, and J. A. Roblin, 


ral superintendent. 

Occidental Life Appointment 

LAKE Crry, Urau, February 6.—The 
Occidental Life Ins. Co. of Los Angeles, Calif., 


has promoted T. A. 


SALT 


Robertson, manager of the 
he company, to be supervisor of 
the heme office. Mr. 
who has been in Salt Lake City for eight years, 
will be John James, city 
superintendent of the company and a 


t 


local office of 
agencies at Robertson, 
succeeded by 
former 
State Insurance Commissioner for Utah. Mr. 
James was recently appointed Utah vice-consul 
for the British Government. 


New York Life Underwriters Meet To-day 

The monthly the New 
York Life \ssociation will be 
held this evening at the Hotel Astor. Life In- 
surance and Church Finances will be discussed 


] 
| 


dinner meeting of 


Underwriters 


ry Charles Booth, general agent at Rochester 
Mutual; Dr. Griffin A. 
New York University 


1f the Massachusetts 
Lovelace, dean of the 
School of Life Insurance, and Rabbi Stephen 


Wise of the Free Synagogue, New York. 
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ILLINOIS BANKERS LIFE ASSOCIATION 


Organized November, 1897 


MONMOUTH, ILL. 







Financial Statement 


January 1, 1924 


LEDGER ASSETS LIABILITIES 
Ist Mortgage Farm Loans... . . $2,524,475 .00 Death Losses proven and unpaid NONE 
ia Death Losses Reported (Proofs 
Aberty Ee amen we 99,000. 0 ite 
Liberty Bonds ae inCOMBIEIE) ks esas c oe een $74,056.00 
School Bonds................. 287,846.42 Disability Losses Reported 
bs a (Proofs Incomplete)......... 6,500.00 
‘Ips eas ce ee 619.38 7 ’ 
Municipal Bond ee Installment Payments (Not yet 
ee a a 30,464 . 74 OMNES goon oe staan asks 14,956.13 
, = Accrued Taxes Est... 64.4.4 044 42,898 .40 
Ce re 21,994. , 
Real Estate 1,994 84 Advance Premiums........... 17,416.23 
Cash in Bank and Treasury.... 123,509.18 Commissions due Agents...... 180.75 
; 7 Savings Fund Deposits........ 16,128 .87 
> Ae ‘ Q: } s I ’ 
Se re 16,693 . 60 Apicmeme Paglia, 23 531.67 


Balance to Protect Policyholders 3,404,435. 14 


Total. .....606...4..00.. ore 


OS SE eee ee Te. $3,600,103 . 19 


General Information 


enna < meeriaid. TIES... 5 555 6 o55-40 bows eee beeen dbatasudes deg eee $2,015,874. 60 
ee ee ae ee kere mr | 722,093 .00 
Laney Fk es CeiaatIOn ... . «2. es eh eh A ee eae Seamer ees .. 6,3805,014.00 
Death Rate per thousand members... . . er ee eee ee 6.78 
Deets Rate per thousand Incurance in force... .... 2. 026 bck bd eewehe eas wae 6.66 
ee ee ee ce emer ee to 193,496.86 
Aereme sate of laterest Earned, 1925... ...... 0 6. 205 ake kd Soe eee 6.489 
Dimer Demme seemed OT... co cnc oS ee ee ew nk bea wees oe ee Caden be eee 18,445,000. 00 
ian in Pons, lanwary: 1, 90S. 6... oa cn seks ce dae ba oe ae eee wee 110,374,044 .00 
Peeecnee er WARS SOUS. oo kw sd nec aee codes Vann Aves e kee cage eee 719,582.29 
a ee ee ern 5,490,434 .00 


Surplus to policyholders per thousand of insurance in force $30.84 


Pure Protection Life Insurance at Low Cost 


$1,000 


AGI ANNUAL PREMIUM AGE ANNUAL PREMIUM AGE ANNUAL PREMIUM 


30 $14.19 40 $19.56 45 . $23.75 


Other ages and amounts in proportion. Writing both men and women ages 15 to 59. $50,000 
on a single life. Issuing 12 up-to-the-minute policies, covering Term, Ordinary Life, Install- 
ment, Double Indemnity and 20 Pay Accumulation. Operating in 19 states. Liberal con- 
tracts available for progressive life insurance men. Write today, Agency Department. 





























